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Fire underwriters have occasion to congratulate themselves 
upon the comparatively small number of fires, and consequently 
light losses, that occurred in consequence of the celebration 
of the glorious Fourth. There were no serious fires resulting 
from the wholesale destruction of fireworks that took place, 
and only a few small ones involving light losses. During the 
two days devoted to the celebration, Friday and Saturday, an 
unusually large amount of fireworks was exploded, but, thanks 
to the extraordinary precautions taken during the past few years 
by municipalities at the instance of underwriters, less damage 
was done than has ever before been reported for such cele- 
bration we believe. It is scarcely probable that any persons 
now living will see the time when the nation’s anniversary will 
be celebrated in a quiet and decorous manner, but if that can 
ever be brought about it will be a grand good thing for property- 
owners and others interested in the preservation of the wealth 
of the nation. During the past week there were several fires of 
considerable magnitude, but their origin is not to be charged 
up tothe Fourth of July account. In fact the losses of the 
week were not perceptibly greater than the average of any other 
seven days. 





Citizens of San Francisco are becoming alive to the neces- 
sity of providing better fire protection for their inflammable city. 
The great conflagrations that have occurred in Pacific Coast 
cities of late have served as a warning to the propertyowners of 
San Francisco, and active measures are being taken to improve 
the fire department. Unfortunately they are hampered by a 
State law which prohibits the city from running into debt to the 
amount required for the new equipment. A meeting of mer- 
chants was therefore held to consider the subject, when the fire 
commissioners and Chief Scannell presented their views of the 
situation. Chief Scannell, who is a veteran fireman of excellent 
ability, stated the situation very clearly when he said that San 
Francisco years ago provided means of fire protection, which were 
then adequate, but that the city had grown very rapidly, extending 
its area, multiplying its population and quadrupling its wealth, 
while its fire department had remained stationary. It is about 
adequate for an ordinary village, but wholly insufficient for the 
protection of a city. He stated that more apparatus of all kinds 
is required, and especially that the number of hydrants should 
be at least doubled, as they are now so widely scattered that the 
fire engines in use effect little more than to overcome the fric- 
tion caused by the use of long lines of hose. As a result of the 
conference the merchants bound themselves to advance $100,000 
if necessary to put the department in effective shape, and to 
await the action of the legislature to enable the city to assume 


THE SPECTATOR. 


13 


this obligation. The commissioners will therefore proceed to 
purchase new apparatus and to build new engine houses, to en- 
list new companies and, probably, to put. the department upon 
a full paid basis immediately. There is scarcely a city in the 
country that needs fire protection more than San Francisco, 
owing to its construction of inflammable material and to the 
prevailing high winds. The measures now inaugurated -will 
doubtless result in great good to the city. 





THE suit of the Union Fire Insurance Company of Phila- 
delphia against the Continental of New York city, which had 
been on trial in the United States Circuit Court for a week or 
more, was concluded on Thursday of last week, when a verdict 
for something over $77,000 was awarded against the Continen- 
tal. This suit resulted from the frauds perpetrated by Lorenzo 
Dimmick of Buffalo, who was the agent of the Continental, 
the Union, and several other companies, for their marine busi- 
ness. Dimmick, as it was shown, was in the habit of transfer- 
ring to the Union and his other companies, losses that properly 
belonged to the Continental, whereby the Continental was a 
gainer at the expense of its associates in the Dimmick agency. 
The case has been pending some six years, Dimmick having 
died in the meantime. There are still other suits pending 
against the Continental, brought by the Thames and Mersey 
and the Insurance Company of the State of Pennsylvania, which 
are said to involve some $280,000 more. It is intimated that 
the Continental will appeal from this verdict and carry the case 
to the court of last resort if necessary. The proceedings have 
been very voluminous, and the legal expenses something 
enormous. By the time the suits are concluded the lawyers will 
have made a good thing out of the litigation. 





DurinG the past week THE SPECTATOR Company has issued 
its annual publication entitled Hand Book of Assessment Insur- 
ance, giving the st ‘tistics in comparative form for five years of 
338 associations and societies doing a life assurance business on 
the assessment plan, and forty nine accident companies doing 
business in ~ similar manner. ‘The statistics show that the total 
income of these 338 life associations was $41,921,830; they 
paid for claims $33,358,109 ; that the assurance \. ritten by them 
during 1889 amounted to $566,117,081, and that they had assur- 
ance in force amounting to $2,880,001,540. ‘Their assets at the 
beginning of the present year amounted to $18,265,000, and 
their liabilities to $4,438,500. The forty-nine accident associa- 
tions had a total income of $2,620,721 ; they paid for claims 
$987,586 ; they wrote $613,263,224 of assurance, and had in 
force at the end of the year $773,985,199. They had assets 
amounting to $960,522 at the beginning of the present year, and 
liabilities, $284,138. The accident business, it will be observed, 
is nearly all short-term business, renewable yearly, or within 
shorter periods. The business of the life associations, as given, 
includes a number of the fraternal orders, a few of which only 
are engaged in the active prosecution of the business of life 
assurance. The bulk of the total amount done by essentially 


business organizations is transacted by less than fifty of them. 
It will thus be seen that there are a large number of superfluous 
associations that are dragging out a precarious existence for the 
chief purpose of providing salaries for the little coterie that con- 
trol them. Still, the business transacted by the assessment com- 
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panies is one of magnitude, and the organizations doing it must 
be recognized as important factors in the business of life assur- 
ance. It is now generally conceded that the efforts put forth 
by the managers of these associations to secure business has 
tended to promote that of the level premium life companies by 
educating the masses to an appreciation of the benefits of this 
form of protection for their families. The Hand-Book shows 
the transactions of each organization for a period of five years, 
as obtained from the official reports. From these tavles various 
others have been compiled, giving ratios and averages regarding 
material parts of the business. These present a valuable study 
to all persons interested in the business of life assurance, and 
cannot fail to be of value alike to the representatives of the 
level premium companies and to those identified with the assess- 
ment plan. The Hand-Book contains much other valuable 
information relative to the assessment system, notably the chap- 
ter devoted to the digest of assurance decisions relating to the 
The book is handsomely printed from 
It sells 


assessment contract. 
clear, legible type, and is bound in substantial covers. 
at the moderate price of $2 per copy. ‘ 





WE desire to direct attention to the advertisement and the 
notice in other columns of this paper of the Interior Conduit 
and Insulation Company of New York City. This company 
claims to have solved the problem of the insulation of interior 
electric wires which may be introduced into business places, 
factories, etc., for either electric lighting or motive power. The 
numerous fires that have occurred because of the imperfect 
insulation of wires as they enter buildings have caused under- 
writers to be extremely cautious as to the methods employed 
for insulating such wires, and the regulations laid down by the 
various associations have been quite stringent. It is maintained 
that the conduit provided by the company above mentioned 
fulfills all the requirements of electricians and of underwriters 
as well. Thomas A. Edison, being.asked what system of wiring 
he prefers, replied that “the asphaltic paper tubes of the 
Interior Conduit Company.” Elihu Thomson, of the Thomson- 
Houston Electric Company, certifies that he considers this sys- 
tem for interior wiring the most perfect ever devised. The 
company is doing a very extensive business in the manufacture 
of these tubings for large corporations engaged in the electrical 
business. 





Our attention has been called to a matter which is affecting 
the good name of some of our large life assurance companies, and 
which should at once be corrected. In several cases agents of 
prominent companies, in soliciting applications on the tontine or 
semi-tontine plan, have given the impression that the estimates 
of surplus are in the nature of absolute guarantees, whereas it 
goes without saying that nothing beyond the reserve can ever be 
guaranteed by any company. The moment the reserve is ex- 
ceeded an additional liability is imposed upon the company, 
which would at once be charged against it by any competent 
insurance commissioner. The utmost that any life insurance 
company can guarantee, at the end of any stated period, is the 
full net reserve. The effect of this unjustifiable action on the 
part of many agents is to deceive the applicants who, when the 
deception becomes apparent, are ever after opponents to the 
whole system of life assurance, and of the tontine system especi- 
ally. There is no transaction in the commercial world which 
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depends more upon confidence than life assurance, hence any 
action by a company or by its agents which tends to impair conf- 
dence is injurious to the whole system and should be frowned 
down on by all the true friends of life assurance. The benefits 
of the system, when truthfully and carefully set forth, are suf. 
ficiently attractive, and need no bolstering up by exaggeration 
and falsehood. But agents who talk tontine and semi-tontine 
plans are not the only sinners in the manner indicated ; others 
representing the special advantages of endowment and even ordin 
ary life policies, are prone to let their tongues run away with the 
truth, and so lead insurants to expect more than the company 
they represent is able to perform. Disappointment and dissat- 
isfaction result, and the agent, so far from having made a con- 
vert to life assurance, has converted an inoffensive person into 
an active enemy to the system. We have two acquaintances 
who have been thus misled, and, while they retain their policies 
and pay their premiums, they paraphrase the language of the 
apostle and declare, with profane emphasis, that “all agents are 
liars.” The combined eloquence of all the agents in the 
country could not persuade either of these men to take another 
policy, for they firmly believe that the companies encouraged 
the deception that was practiced on them. Their first experi- 
ment in life assurance having been a failure, as they maintain 
they lose no opportunity to prejudice their acquaintances 
against it. The policies now issued by the companies are so 
liberal that the truth regarding them, properly presented, is all 
sufficient to induce their acceptance. 


, 











LIFE ASSURANCE COMMENT. 


A PROMINENT ‘‘old line” manager compares assessment assurance to the 
angle worm which does worthy work in cultivating and enriching the soil and 
bringing it up toa favorable condition for the plough of the farmer. ‘‘ Science,” 
he said, ‘‘has proved that the angle worm is useful otherwise than for the 
fisherman’s hook, and so does assessment assurance do the legal reserve farmer 
good service by leading thousands of men te secure temporary assurance who 
eventually take life policies in the legal reserve companies,” 


* * * * 


CoMMISSIONER MERRILL is just now interested in what is alleged to have 
been a violation of the Massachusetts anti-rebate law, an agent of the Union 
Mutual having charged a representative of the State Mutual with offering to 
rebate a premium on a policy issued by the last named company on the life of 
one W. L. Rodier. From the facts so far brought to light it appears as if the 
charge is correct, and indicates how strong the contest is for business in Massa- 
chusetts, but we hope this will prove the last instance of an agent so losing 
sight of the dignity of his profession, and his sense of what is due his fellow 
agent as to offer, directly or indirectly, a rebate in consideration of a person 
insured in one company, lapsing his policy to take out one in the institution 
he represents. The agents were prominent in furthering the procurement of 
anti-rebate laws in ten States, and we can safely leave it to them to see that 
if an offense against the statute has been committed an example wiil be made 
of the culprit, so as to act as a detriment to others who may be wavering in 
their allegiance tu a principle which, upheld, is bound to enhance their wel- 
fare, but abandoned, will as surely injure the cause of life assurance. 


* * * * 


AupiTor P. F. Durry of West Virginia publishes a notice declaring ‘* that 
the affairs of the Equitable Endowment Association of Washington, D. C., are 
in an unsound condition.” He therefore revokes its license to do business in 
that State, and warns agents against issuing new policies or renewing old ones. 
This association does not do business in the State of New York, but according 
to the Hand-Book of Assessment Insurance, just issued by THE SPECTATOR 
Company, its total income last year was $52,938; it paid for claims, $13,361, and 
for expenses, $35,576; having on haud at the beginning of the year asssts 
amounting to $15,253; it had in force 9094 certificates, insuring $698,276. 
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These figures were furnished us for the Hand-Book by the officers of the com- 
pany. Evidently Auditor Duffy finds a different condition of affairs at present 
from what was represented at the beginning of the year. The association has 
been successful in the past, increasing its business and financial standing year 
by year, and promised to become a permanent institution. Possibly the officers 
will be able to satisfy-the auditor that a mistake has been made. 


* * * * 


A wise thing was done in setting the time for the National Life Under- 
writers convention in June, as business, usually supposed to lag a little during 
the warmer months, will undoubtedly receive fresh impetus from the gathering 
together of so many of the master-minds in the profession of life underwriting. 
“As iron sharpeneth iron so the face of man his friend,” and those who met in 
Boston could not fail to derive benefit from the conference and counsel with 
their brethren, if they honestly wished to profit by the opportunity afforded 
them. Each member of the convention must have left with stronger convic- 
tions than ever that the cause of life assurance was prospering ; that men in 
other States and cities were striving as hard, and harder in some cases, to spread 
the good name of the business, and testify to the wonderful good wrought by 
the power of every institution which proffers a life assurance policy for sale. 
The enthusiasm inspired by the eloquent speeches of men prominent among 
the field workers should be of a lasting character ; it should so shine forth in 
the delegates that they will imbue others with increased determination to ad- 
vance the interests of the companies they represent, and applications should 
pour in in such streams for the balance of the year as to make it clear to the 
most skeptical that these associations are very helpful in developing men and 
bringing their best qualities to the front. 


x * * * 


Wav a large number there must be in the ranks of the “ architects of their 
own fortunes” who could follow in the footsteps of the lately deceased 
Viennese millionaire, Adolph Mauton, by testifying to the value of life assur- 
ance, and the helpful influence it had upon them in the early days of their 
struggle with the world. M. Mauton bequeathed to the poor of Venice the 
proceeds of his policy of 10,000 florins, taken out, as he said, at a time when 
he could least afford it, hoping that his example may be an incentive to others 
to take advantage of the beneficent scheme of life assurance, Against diffi- 
culties of various kinds M. Mauton made a gallant fight, feeling that even if 
he fell in the race for wealth and position a competence was ensured to those 
who were interested in and dependent on his welfare. No man determined and 
ambitious will feel the burden of the small mortgage on his earnings which the 
premium on his policy may be called, as he will work with more earnestness 
and vigor from the fact that he has covered the needs of those it is his bounden 
duty to protect. 


* * * * 


Ir is said that the Italians as a class are less acquainted with the principles 
of life assurance than any of the European peoples, and the value of Italy as 
an insurance field (despite its apparently being fallow ground) has been a 
matter of doubt. A remarkable circumstance is that only one of the English 
companies, the Gresham, is operating there, although another, the Amicable, 
contemplates starting a campaign. It is possible they have been influenced in 
their action by the publication of vital statistics collected by the Italian govern- 
ment which shows that the death rate per thousand has been materially dim- 
inished of late years, In 1862 it was, if the figures furnished are correct, 
31.06 ; in 1871 it stood at 29 gg ; while ten years later a reduction of 27.51 
had been effected. For 1885 it was down to 26.51, and in 1887 a further de- 
crease to 27.39 wasshown. The gradual reduction has probably been brought 
about by improved sanitation, and in the interest of public health it is to be 
hoped the good work will be continued. The foregoing figures may be inter- 
esting to any of our companies that are working or intend to work in that 


country, 
* * * * 


CRITICISMS in connection with the wrecking of the American Life all indi- 
cate the general opinion that the actuary should have known the condition his 
company was in, and taken steps to prevent the plundering which went on. 
The explanation, however, that Mr. Smith was not directly or indirectly re- 
sponsible, inasmuch as those who controlled the corporation made it a close 
one and did not permit him to gain any knowledge as to the real investments 
of the company, relieves him from any blame ; but the universality of the 
opinion referred to induces the belief that the plan of the English companies, 
in having their actuaries thoroughly acquainted with the nature and value of 
every security held by them as assets, and seeking their advice on all financial 
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questions is, after all, better than the one by which these officials are relegated 
to the background and used simply as ‘‘ figureheads."". The actuary of a life 
assurance company should be a member of the finance committee, and in a 
position to know positively that any reports to the State departments which he 
may sign are absolutely true. Not a few of our flourishing institutions are 
largely indebted to the skill, forethought and prudence of their actuaries, and 
due credit is given these gentlemen by the executives of their companies, but 
there are others where no special opportunity is afforded for the exercise of 
these qualities in the management of the funds. The lesson taught by the 
failure of the American Life should not be thrown away, and if there is any 
actuary debarred from obtaining a proper knowledge of the affairs of the com- 
pany employing him he should, in justice to himself and the world at large, be 
heard from at the insurance department. 








CORRESPONDENCE. 


GREAT BRITAIN. 


The American Life Companies Abroad—The British Offices to Combine 
Against Them— What the Principal Fire Offices Did Last Year—The 
Institute of Actuaries—Our Method of Taking the Census— Women 
Graduates of Colleges Who Ought to be Actuaries—Home Local Matters 
of General Interest. 


[From Our Own CORRESPONDENT. ] 


The three American offices doing business in this country are just now par- 
ticularly active. ‘The Mutual Life of New York, especially, is pushing busi- 
ness to a great extent and securing some of the best representatives from the 
ranks of the British offices. Only this week a manager of the Midland Dis- 
trict of a large English company has been appointed to go to South Africa for 
the Mutual on very good terms indeed. It is almost an open secret that South 
Africa has proved a veritable gold mine for some two or three English com- 
panies for a considerable time past. Probably the Mutual will now step in and 
compete for all the best business to be obtain d, and, as usual, with unfailing 
success, The Mutual is gradually getting together an organization second to 
none in this country, mainly drawn from the preserves of British offices. And 
what do our companies say ? 

They are simply mad, and talk of some concerted action with a view to 
roll back the advancing American tide. This means war to the knife. 

By the way, when is the insane competition for new business on the part of 
your companies, as well as ours, for which I am principally concerned, to 
cease? Can it, for a moment, as at present developed, be considered in the 
true interests of the assuring public ? 

The Royal has had a splendid year, and as the results last year of all the 
leading fire offices are now known, much earlier than is usual in this kingdom, 
so conservative as regards the publication of insurance returns, I may men- 
tion that the Koyal takes the second place in respect to its accumulated fire 
fund, which now amounts to $12,698,145, exclusive of capital, ‘The premier 
position is taken by the Liverpool and London and Globe, which leads with a 
fire fund of $13,973,810. Then comes the North British and Mercantile, with 
$10,360,315. The remaining companies follow at a respectful distance. 
Hand-in-Hand, $8,562,775 ; Imperial, $6,655,075 ; Northern, $5,673,490, 
and others in following order; Phoenix, Alliance, Commercial Union, Guar- 
dian, Queen, Norwich Union, London, Union, London and Lancashire, Lan- 
cashire, and soon, As regards premium income the Liverpool and London 
and Globe again stands first, with $6,740,285. The North British, however, 
occupies the second place, with $6,350,155, pretty closely followed by the 
Royal, with $5,520,865, and the Phoenix; the Commercial Union comes next, 
with $4,238,995 ; the Imperial, with $3,796,395 ; Norwich Union, $3,388,205 ; 
Lancashire, $3,137,470; Northern, $3,131,645 ; Queen, $2,993,085 ; London 
and Lancashire, $2,935,420 ; Guardian, $2,533,080, and London, $1,923,305. 
I have reckoned $5 to the £1, the figures being the latest in each case. The 
loss ratios varied from 57.07; Liverpool and London and Globe, to 52.75 
Royal ; ‘North British, 55.96; Commercial Union, 58.79; Imperial, 61 15 ; 
Queen, 60.43 ; Norwich Union, 63.02 ; Northern, 55.52; London and Lan- 
cashire, 59.07; Lancashire, 65.68; Caledonian, 67.65; County, 46.02 ; 
Guardian, 62.84; Hand-in-Hand, 54.85; Lion, 77.31 ; Manchester, 63.47 ; 
Union, 43.49, and Scottish Union and National, 63.97. It will be conceded 
that the four British fire offices which correspond, on a smaller scale, to the 
American life offices, Mutual, Equitable and New York (and similarly running 
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a neck and neck race for supremacy) are the Liverpool and London and Globe, 
Royal and North British. The managers of the leading fire offices receiving 
salaries ranging from $15,000 to $25,000 are probably not overpaid, in view 
of the conspicuous successes achieved. 

One of the ablest underwriters in England is Alexander Duncan, sub-man- 
ager of the Liverpool and London and Globe, who has this week been ap- 
pointed general manager of the Scottish Union and National, in succession to 
M. McCandlish, who has just retired. 

The actuary of the United Kingdom Temperance and General Institution, 
which has a life fund of over $23,000,000 and is in a flourishing condition, 






has recently sent me particulars of the mortality of the whole life policies in 
that office during 1889, which are as follows : Expected claims in the temper- 
ance section, 307 for $379.580; actual claims, 184 for $219,370. On the 
other hand, in the gencral section, in which non-abstainers from alcohol are 
insured, 378 claims were expected for $447,240, and the actual claims were 
326 for $350,300. One of the directors, Mr. Caine, M. P., a well-known 
temperance advocate, asserts that the total abstainers in that company have 
six years, on an everage, longer to live than the non-abstainers, 

The paper read before the last meeting of the Institute of Actuaries by the 
president ‘‘On the Assessment System of Life Assurance” has been much 
commented on, but has not aroused much enthusiasm. Mr. Sutton does not 
appear to have put his heart into it, and one might have expected an abler 
production from his pen. In making use of the tables prepared by eminent 
American actuaries, several of the members have expressed the opinion that 
Mr. Sutton might fairly have given honor to whom honor was due, and credit 
to whom credit, but it docs not fall within the plan of some English actuaries 
to give much credit, not even to their American confréres, 
others, the name of Mr. Fouse of the Fidelity Mutual Life Association of 
Philadelphia should have been mentioned in connection with Mr. Sutton’s two 


I believe, among 


illustrative tables of rates, but it was not. So the world wags. The president 
for the ensuing year of the Institute is Mr. Newball of the Clerical, Medical 
He is a capital speaker and a man of good ability, but 
We may expect a lively time under 


and General office. 
proud and autocratic in his manner. 
his rule. 

Next year is our census year. 
is being taken this year. 
tic enumerators which leads to the eliciting of so much more information than 
we content ourselves with. It is not strange that an American census report 
is a thing of joy to the comparative statistician, who finds in its portly volumes 
a perfect encyclopzdia of information, carefully compiled, relating to every 
department of national and individual life. 
free country, and more freedom is apparently exercised in the questions which 
are put to the inhabitants in the official census papers than we use on this side. 
We marvel at the questions which even ladies are called on to answer, and 
to disclose all those little secrets which they are naturally most anxious to 
conceal from the prying eye of the male public. Is it a fact that a lady over 
twenty-one has not only to disclose her age—doubtless her conscience leads 
towards dealing airily with this particular detail—but every illness she may 
have had, every deformity or disfigurement, has to be recorded? Is it 
further true that not a false tooth, or a supplemental plait of hair but must be 
disclosed to the searching inquisition of the census office? It is an old pro- 
verb that no man is a hero to his valet, but if these are facts the ladies of the 
United States must stand in even less romantic relation towards the compilers 
of the census returns. 

Writing of ladies, the publication of the class list of the Cambridge Mathe- 
matical Tripos has awakened unusual interest. Its unique feature is that a 
lady, Miss P. G. Fawcett, only child of the blind postmaster-general (who 
instituted so many reforms, and inaugurated the system of postal orders, the 
She has made a new position 


In America you are before us, as your census 
We have yet to learn the ingenuity of the transatlan- 


But then the United States is a 


parcel post, etc.), outdistances all competitors. 
in the list, being above the so-called ‘‘ senior wrangler” by 400 marks. She 
ought to be an actuary. Another feature of the list is the large share of dis- 
tinctions taken by St. John’s College, which has turned out some present day 
actuaries, including Mr. Sutton, Ind., and, I think, Mr, Sunderland, Md., 
who has largely increased the business of the National Life during his actuary- 
ship. This ancient foundation of St. John’s, besides the senior wrangler, 
supplies seven other high wranglers and three senior optimes. It was a great 
day for St. John’s when this list was published. But, of course, the principal 
victory is Miss Fawcett’s, which in many respects is still more noticeable than 
that of Miss Ramsay, who was senior classic some years ago, and with whom 
the master of Trinity was so much impressed that he made her mistress of 
Trinity, her competitors being an exceptionally weak set of men. 

The pzans in honor of one whose delight is in rigid dynamics, and for 
whom the space of four dimensions has no terrors, have hardly ceased when 
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we are bidden to-day to join in fresh songs of triumph over further successes 
by women students, American and French, as well as British. It is a 
pleasure to congratulate the American lady, Miss Helen Reed, who has won 
the prize known as the ‘‘sargent” at Harvard, which is so rarely awarded 
owing to lack of candidates sufficiently well qualified. No fewer than nine 
ladies’ names appear as “* first-classes”” in the Cambridge Tripos lists, issued a 
week later than the mathematical lists—one, Miss Alford, appearing in the 
first division, At Paris, a Roumanian lady of only tw enty-three has just 
taken her degree of LL.D., after obtaining the highest place at the examina- 
tion. It would seem that women are quite able to compete with men in the 
fields which they have most recently entercd, of which Miss Jane Harrison's 
important work on Athens is another proof. 

needed impulse to the cause of female education. 


The result will be a not un- 

The Cambridge list is also 
interesting, as it contains the names of the sons of three well-known actuaries, 
Mr. Sprague, Mr. Turnbull and Mr. Dewey. 

The assessable value of the city of London, which in 1840 was the respect- 
able sum of $4,122,695. is this year $19,229,975. 

The Bishop of Peterborough's bill to amend the law relating to the insur- 
ance on children’s lives was read a second time a day or two ago. Both the 
Lord Chancellor and Lord Herschell having expressed the opinion that more 
evidence on this subject was desirable, the bill was referred to a select com- 
mittee. 

The editor of The Review, Lieutenant-Colonel T. Tully, 4th V. B. E. 
Surrey R., has again been elected secretary of the royal military tournament 
being held this week, of which the Duke of Cambridge is president, and he 
had the honor of receiving the Prince and Princess of Wales yesterday. ‘The 
colonel and Mrs. Tully are well known in social circles, and were at one of 
the recent drawing rooms of her Majesty the Queen. 
Tully finds time for all his duties. 


One wonders how Col. 
He is popular with his staff, and is very 
He spent at least $25,000 in establishing The Review, which now 
occupies a leading position. 


generous, 
It is asserted in some quarters that the Queen 
Insurance Company is part owner, but I do not think this is correct, as the 
colonel has himself spent so much on the paper. 

It is rumored here that the present American census will show that New 
York has a population of 1,800,000. The populations of the twenty-eight 
great towns in England, periodically referred to by the Registrar-General in 
his returns, are now estimated at 9,715,559, of which London contains con- 
siderably more than half. 


LONDON, June 21. ANGLO-AMERICAN, 





NEW ORLEANS. 

The kire Underwriters Association and Its Reform Work—Not Entirely 
Smooth Sailing —A Bill That Proposes Additional Taxation on Fire 
insurance Companies—It Has Passed the House, But Will Probably Be 
Killed in the Senate—Major Whitner and THE SPECTATOR Correspond- 
ent —Both Seeking to Promote the General Welfare. 


[From OuR OWN CORRESPONDENT. | 

The confidence of the executive committee of the Fire Underwriters Asso- 
ciation in their scheme of ‘‘ aggressive legislation ” 
at the meeting called for the purpose of passing upon it, it failed to receive 
the approval of the majority. 
the proper and most efficacious method of meeting outside competition that it 
is a most difficult matter—one, indeed, which verges very close upon the im- 
possible—to hit upon a plan which will accord with the views of the greater 


was not well founded, for 


There exists such a diversity of opinion as to 


number. However, ‘‘ perseverantia omnia vincit,” and the gentlemen com- 
prising the executive committee are intelligent, unflagging, patient workers 
who will find a solution to the problem if such be within the limits of human 
possibility. 

Jno. G. Byrd, the popular secretary of the Home Insurance Company, 1s 
out again after several weeks’ confinement to his bed. 
able adjunct to his energetic chief, and when the two are working in harness 
together, the chips are bound to fly. 

The agents representing foreign companies are much disturbed over a bill 
which has just passed the lower house of the legislature, and which has for its 
object the imposition of an additional tax on the business of the foreign insur- 
Here is the title of the bill : 


Byrd is a most valu- 


ance companies. 


An act in relation to insurance companies, corporations, associations, part- 
nerships and individuals of foreign governments doing fire, river, inland, 
navigation or marine insurance business in this State ; to fix and cletermine 
the amounts of money they shall pay to the State of Louisiana and the several 
parishes thereof as permission to transact the business of insurance in this 
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State, and to prohibit them from transferring suits brought against them from 
the State courts to the United States courts, under penalty of having the per- 
mission granted them to do business within the State revoked and canceled by 


the Secretary of State. 

This bill, should it become a law, will neyer be enforced, and will be de- 
clared unconstitutional by the courts. The principle involved has already 
been passed upon by our Supreme Court, anc the decision was unanimous and 
adverse to the State. However, the bill should be killed in the Senate, for if 
it pass that body the greedy tax gatherers will endeavor to enforce it, and 
thus lead to much annoying, useless and expensive litigation, The agents will 
senda committee at the proper time to Baton Rouge to argue with the 
“ most potent, grave and reverend seigniors ” of the Senate. 

Major Jno. C. Whitner has replied at length to the short notice I gave him 
in THE SpectATOR of the r2th ult. Major Whitner is a gentleman of 
scholarly attainments, the fortunate possessor of a mind richly stored with a 
large fund of information of a profound, as well as a diversified character, 
and, moreover, wields an easy and graceful pen. His letter replying to my 
paragraph furnishes ample evidence to corroborate the above findings, for 
only an ingenious thinker and skillful writer could, with the material in hand, 
have spun out the story to such a length. It is the basis of our jurisprudence, 
civil as well as criminal, that every man is innocent until proved guilty, and 
the simple entering of the plea ** not guilty” to the insinuations of Crescent 
would have thrown the entire burden of proof upon the shoulders of that poor 
scribbler. I might follow the Major through the argument of his letter, and 
give authority for the opinion expressed in the paragraph which he replies to, 
but in the interests of peace and harmony I refrain. The assurance given by 
the Major that he is in favor of concerted action to secure the common good 
will be received with satisfaction. If he will exert his influence continuously 
and to its full extent to keep Mr. Prevost in the traces he will add greatly to 
the services he has heretofore conferred upon the underwriting fraternity. I 
cannot regret having penned the paragraph referred to, inasmuch as it has 
brought forth so full a statement from Major Whitner. ‘* Let the dead past 
bury its dead ;” all unite in a vigorous effort to secure peace and harmony for 
the future. Major, here’s to you ! CRESCENT. 


New ORLEANS, July 4. 





KANSAS CITY. 

A Resident Secretary for the North British and Mercantile—The Appoint- 
ment of C. T. Campbell Regarded as an Excellent One—Decided Improve- 
ment in the Fire Department—Two New Steamers Added With More 
Firemen—Kansas Agents Raiding in Missouri—Local Agency Changes. 


[From Our Own CorRESPONDENT.] 


The North British and Mercantile has at last concluded to put in a resident 
secretary at this place, and has appointed E,. T, Campbell to the position to 
commence business July 1. This movement has long been anticipated by the 
local agents here, but it was not expected to come so soon, and it will stir up 
quite a commotion in the camp next week when the agents find that they will 
have to compete with a live man and a live company who will pay a straight 
fifteen per cent commission for business. Mr, Campbell is about the most 
suitable man for the place that could have been found in the West, as he is 
experienced both in field work and in the local business—and well acquainted 
in the city. He was for many years special agent for the German-American 
and, since leaving that company, has been manager of the Phcenix Insur- 
ance Agency in this city. He has now sold his interest in this agency to 
Messrs. Hasbrook & Woodward, by whom the business of the agency will be 
continued. Mr, Campbell's offices will be located on the ground floor of the 
Syndicate Building, near the corner of Seventh and Wyandotte streets, and 
will be ready for occupancy by next Tuesday. It is understood that he will 
appoint several sub-agents in the city, and that Messrs. Kinney, Medes & 
Crittenden will retain the company in their agency. The agents here are 
very much afraid that the establishment of the office will be the means of 
flooding the city with brokers, which class of competition they have not as yet 
had any experience with. 

There will be a remarkable improvement made in the fire department of 
the city next week, when seventeen additional firemen will be employed and 
two new steam fire engines, one hook and ladder truck and several hose carts 
brought into service. This apparatus has been needed for some time, but the 
number of firemen has been limited to such a small number that it was useless 
to purchase the engines before the force was increased hy the council. The 
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new apparatus will be distributed in the heretofore unprotected parts of the 
city and the suburb; Westport, on the south of the city, will also be protected. 
The purchase of two more chemical engines at $2000 each is also to be con- 
sidered, 

It is claimed by the agents here that certain agents in Kansas City, Kan., 
are soliciting and writing risks on this side of the line, and as the license here 
is $100 it will not fare well with the brothers in the neighboring city should 
one of their policies on Missouri property fall into the hands of any of our 
local agents. 

The United Firemens has withdrawn from the Phoenix Insurance Agency 
and entered the agency of C. M. Munson. 

Messrs. Johnson & Griffith have been appointed agents for the syndicate of 
Minnesota which entered the city this month. 

On account of the numerous fires in the packing houses here last year many 
of the companies are refusing to write the business altogether, and the agents 
controlling the insurance on these plants are complaining of their inability to 
buy enough insurance. 

The Fidelity and Casualty Company has made another change in the man- 
agement of its office here. James Loughridge, formerly general agent for 
both the accident and employers liability department, is now general agent for 
the State for the plate glass and steam boiler department, Captain J. H. 
Yundt assuming control of the accident business, The captain was for a 
number of years the installment man for the Travelers and is one of the best 
‘* hustlers ” in the city. 

The residence of Mr, Hochstetler, city agent for the Travelers, was dam- 
aged by lightning several days ago, and he says that he intends now to test the 
promptness of the fire companies and agents who are always talking of prompt 
payments. It is his first loss and he says that he came near forgetting that 
he had insurance on the house. 


Kansas City, Mo., June 28. ENTRE Nous. 





TENNESSEE. 


The ‘* Southern Boom Fever” —Knoxville Not a ‘* Boomer,” But Content 
With a Natural and Substantial Development—Insecure Buildings 
Hastily Erected for Business Purposes—An Illustration of How Insur- 
ance Companies are Affected by Such Flimsy Construction—Sharp Prac- 
tice of a Local Company to be Investigated by the Local Board. 


[From OurR Own CORRESPONDENT. ] 


The readers of your paper may think that because Knoxville does not have 
more to say she is thercfore sleepy and slow moving. If they do they have 
certainly not heard much of this ‘* Southern Boom Fever" which is perme- 
ating the whole earth it seems. Knoxville is not so well advertised as some of 
these ‘‘later day" towns which offer such remarkable advantages to the 
investor, and when the stranger enters the city his universal expression is 
‘* why don’t you let the world know what you have got.” Well, advertising 
pays, it is true, but so far Knoxville has been content with a very healthy 
substantial growth, backed by money and the healthiest climate in the world. 

Speaking of the ‘‘ Southern Boom” brings to mind a fact which, we fear, 
is being to» much neglected in the rush to get wealth by the investors. In 
many of the rapidly growing towns and cities which are springing up, build- 
ings are erected two, three, four stories high and even higher, with cheap 
material and with careless labor. These buildings are sometimes (though not 
often) built of brick. When built of brick the walls are left thin, being not 
more than nine inches thick for a two story, and eleven and thirteen inches 
for three and four story buildings, This, as can be easily secn at once, 
renders the structure unsafe even from the weight of a fair stock of goods, and 
when fire breaks out and any section of the building is destroyed, there is not 
left sufficient strength in the shell for it to stand. It is, therefore, a total loss 
to property and often causing the death of some innocent person, when better 
construction would enable the building to stand and give the firemen a chance 
to stop the fire. Where these buildings are frame (and as said they are most 
frequently of this class) they are perfect furnaces choked by living freight. 
Our own city must attribute one of the greatest calamities which has ever 
befallen any of its citizens and the city at large, and which just recently 
occurred, to this slight construction of buildings, This may, however, in this 
case not be the objective cause of the loss, and yet who is there that will rise 
up and say that if the six-story brick and stone business house built by R. S, 
Payne and occupied from basement to garret by the wholesale house of 
Daniel Briscoes & Co., which collapsed on the morning of June 27, bringing 
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with it the entire building, even took foundation stones, and involving a loss 
of some $250,000, had been built with the broad stout foundation walls so 
rigidly enforced in some other cities, who, I ask, will say that. the building 
would have caused the loss in one short minute of so much money? This 
subject naturally brings up the question which has been agitated to some ex- 
tent, though not sufficiently, that of a competent, painstaking and thoroughly 
practical building inspector, who shall have the authority to stop the erection 
of buildings if he finds that work is being slighted or improper material is 
used therein ; and more, that the structure itself is of a character recognized 
by sound and sensible minds, to make it safe when competent, and that will 
not take a tumble into the street at almost the first appearance of a fire. 
Speculation always brings with it this feverish and unhealthy state of things, 
but has the South not already had sufficient experience in improvements and 
building for some of the more sober, thinking men, to see the error of the past 
and make rules by which the future may benefit? This isa great step for 
some one to take, and if he only knew it the country is now ripe for the move- 
ment. . 

We are having what the insurance agent terms ‘‘ fun” in our local board 
just now. One of the local companies have learned of a wholesale firm who 
had some $85,000 or $90,000 insurance in stock companies, represented here 
by agents and which was written at the board rate. Also about $10,000 in- 
surance in some mutual fire insurance company at a rate less than that made 
by the board. The local company, liking good business of this character, 
proposed to the wholesale house that if they would allow the local company to 
write the whole line of insurance (say $100,000) that they would do so at the 
rate made by the mutual insurance company on the risk. It is reported to- 
day that the wholesale house accepted the proposition and ordered the $90,000 
distributed with the local agents canceled and had the line written in the 
local company. The agents seem to agree that it was not right for the local 
company to bid for any of the business at less than the rate made by the board 
except what might be found in the mutual company’s. The board will hold 
its monthly meeting in a few days, and it is expected that a pretty hot day 
will be felt in this cool town, as the local company claims to have this right. 

KNOXVILLE, July 3. ‘* TEN I SEE.” 





COMMUNICATIONS. 


THE WESTERN AND SOUTHERN INSURANCE COMPANY. 
[To THE EpIToR OF THE SPECTATOR. ] 

Let me congratulate you on the thorough overhauling of the securities of 
the Western and Southern in your issue of last week. This is a case where the 
insurance journal executes the work which should have been done by the 
State Department. How is it the Western and Southern were admitted to 
Kentucky? I am under the impression, a foreign company to enter that State 
must have $200,000 funds. If it was let in on the understanding that the 
securities were worth over $300,000, the Commissioner would probably revoke 
the license if the facts were brought to his notice. Very truly yours, 

E.G. KR. 





LIVE STOCK INSURANCE. 
[To THe Epiror or THE SPECTATOR.] 


Would it not be well for you to endeavor to ascertain whether or not there 
is a reliable live stock insurance company doing business in the United States 
as you are frequently asked if there is such a thing, and have invariably re- 
plied that there was not? You are justified in making such a reply in view of 
the fact that so many companies and associations have risen and retired. You 
are informed that the Northwestern Live Stock Insurance Company of this 
city has been doing a successful business since May, 1886 ; that is, it has paid 
all loss claims in full since the commencement, or the full amount called for 
in the policy, though for the first year and a half the company lost money, not 
having discovered the key to success, We think that there can now be no 
doubt that success is assured. Forty per cent of our capital stock of $100,000 
has been paid in in cash, or rather. $25,000 was paid in and $15,000 of profits 
were so applied instead of being drawn out as dividends; yet the most con- 
servative capitalists of this city stand ready to pay $80 for each $100 share, 
and would be glad to get them at that. We have $45,000 invested in gilt 
edged farm mortgages, in the mean not exceeding thirty-five per cent of the 
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value of the land exclusive of improvements ; where such a percentage is ex. 
ceeded there is an assignment of good insurance for double the amount of 
excess over that percentage. We don’t owe a dollar, have never been in 
court, and never refused to pay a claim except where a note given for the 
premium had not been paid at maturity and the policy had been suspended for 
that cause as provided by our laws. We charge eight per cent a year or $8 
on each $100 of insurance for a year on stallions, and don't solicit any thing 
else, though we take gentlemen’s driving horses and first-class farm teams or 
fancy herds of cattle, when offered. We take no business on commission, 
our risks are all inspected and the applications taken by regular salaried em- 
ployees, who are expert judges of the value and condition of stallions. There 
are a number of what we are advised are irresponsible concerns attempting to 
do this kind of business in our sister State of Minnesota ; they all charge from 
ten to twelve per cent on the ciass of stock we carry at eight. A number of 
concerns have failed there on the same rates, some of them failing honor- 
ably, paying back unearned premiums. We have agents working there, 
and have taken applications direct from the owners of horses in that State for 
the past three years, and don’t find the rate of loss there any greater than here, 
hence we believe that their failure is due to their not having a proper selection 
of risks made and not to their not getting a high enough rate. 

We beg leave to request you to refer to our auditor of State, to the New 
England Loan and Trust Company, the Des Moines Saving Bank, to Brad- 
street's Commercial Agency of this city, or in fact any bank in the city as to 
our financial responsibility. We would refer to Dun’s agency were it not that 
we were compelled to sue them on a contract some time since, and if they 
know anything regarding our company they got it from Bradstreet's or else- 
where and not from us. 

The remaining sixty per cent of our capital will probably be paid in in Sep- 
tember, or not later than January, 1891, in order that we may solicit business 
in Illinoic and Wisconsin, and in fact all of the desirable Western States. 

* * We have confined our business almost entirely to Iowa, for the 
reason that we wanted to know that we understood the business before spread- 
ing our sails too much. We did not report to you so as to have our company 
listed in your Year Book, not for the reason thit the report was not a good 
showing, but because we fear competition, and not that we fear honest com- 
petition, but because such a showing as we would be compelled to make is 
likely to cause others to think that if we could double our capital in a year or 
nearly so, they could do it, and every company that starts in and fails gives us 
a black eye, as it puts the business of live stock insurance in bad repute 
generally. 

We believe that the failures in this particular line of business are in a 
large measure due to the fact that the people who have started the concerns 
have been either life or fire insurance men, who persisted in trying to anply 
the well known principles of those lines to this, when there is no more simi- 
larity than there is between the mercantile business and the professions. 

Pardon us for having taken so much of your time, but we crave the good 
opinion of THE SPECTATOR, and believe that we will have it if you will take 
the trouble to investigate ; if you do not consider that it is due to your readers 
we would gladly bear the expense of the investigation and publication of the 
result at your regular line rates, possibly this is what we should do, The only 
difficulty in it that we see is that it would bring us innumerable applications 
for agencies, and we cannot establish them for the reason that the average 
insurance agent is not an expert judge of the value and condition of live stock. 
Hoping that this will reach you at a time when you are at leisure. 

I remain, very respectfully, 


Des MoInEs, IA., June 30. B. R. FIEp, Secretary. 


[We cheerfully print the above communication notwithstanding it enables 
Mr. Field to sound the bazoo of his company quite extensively. We accept 
his statement relative to the company for all it contains or implies, and have 
no desire to make an examination of its affairs. The statement we made to 
the effect that there is no live stock insurance company doing a general busi- 
ness in this country is confirmed by Mr. Field. Even his own company does 
business in but a limited section, and insures orly certain preferred risks. 
There are a number of other companies whose field of operations are similarly 
circumscribed. Consequently none of them come up to the requirements of 
the agents whose letters of inquiry induced the comment to which Mr. Field 
responds. The insurance of stallions and gentlemen's driving horses by no 
means meets the demand for live stock insurance. _ What numerous agents 
desire is a company, general in its operations, that will insure live stock and 
vehicles of all kinds—stallions, fancy stock, work horses, racers, livery horses 
and, in fact, all horses belonging to private owners. There are thousands of 
these in the large cities whose honorable owners would be glad to insure them 
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them against accidents ard diseases, and would cheerfully pay reasonable rates. 
There are, also, many scalawags who own broken down ‘ plugs” who would 
be glad to insure them as fancy stock and convert them into a claim as speedily 
as possible. The moral hazard of the business is something immense, and, as 
we are informed, constitutes the reason why live stock insurance has not been 
successfully introduced in this country. We are glad to know that the North- 
western has been successful in its limited operations, and hope the day is not 
far distant when it will feel that its condition and experience will warrant it in 
spreading out all over the country and covering something more than stallions 
and gentlemen's driving horses.—Editor THE SPECTATOR. | 


[To THE Eptror oF THE SPECTATOR.] 

I notice your remarks in this week's issue in regard to live stock companies, 
and send you the enclosed in regard to the one we have in Virginia, which you 
Very respectfully yours, 

Gro, A, GIBSON. 


can use as you see fit. 
RicuMonpD, VA., June 39. 


The Virginia Mutual Live Stock Company of Norfolk, Va., is a mutual 
company that insures horses and mules against death by disease or accident. 
The company is conducted on the assessment plan, They charge a member- 
ship fee of three per cent and assess their policyholders 1.25 per cent every 
three months as a minimum. No policy is issued for less than $75 or for 
more than $225, the insurance being limited to three-fourths of the value of 
the animal insured. The company has met with fair success, having been in 
business for about eighteen months; they have paid their losses and have a 
good list of policyholders. 





DOES NOT PAY 1TS CLAIMS. 


Having received information to the effect that the Mutual Union Associa- 
tion of Rochester, N. Y.—an association that gives alleged assurance upon the 
ives of old people—did not pay claims in all cases, and that Howard & Potter 
counsellors at Glens Falls, could give us some information on the subject, we 
addressed them a letter. The following is their reply : 

[To THE Epiror oF TE SpecraTor.] 


Your favor of 27th inst. making inquiry as to the action we have commenced 
against the ** Mutual Union Association” of Rochester received, and in reply 
we have to say that this association insured the life of one Mary Wells on the 
13th of March, 1889, and issued a certificate of membership, or policy of insur- 
ance, payable to her husband, whereby it promised to pay to John R. Wells, 
her husband, $1000, within sixty days after proof of death, etc., of the in- 
sured. There is a clause in the policy which provides that the said $1000 
shall be paid ‘‘from the mortuary fund of the guarantee department of the 
association." All the conditions making the policy due and payable occurred 
and we commenced an action in behalf of John R. Wells to recover the 
amount, etc. The answer of the Mutual Union Association substantially 
admits all that is alleged in the complaint; but alleges that the funds in **‘ the 
mortuary fund of the guarantee department,” applicable to the payment of our 
said claim did not exceed $40, which is the whole amount due from the asso- 
ciation to the plaintiff, ete. The insured and her husband supposed that she 
was insured for $1ooo, and representations to that effect were undoubtedly 
made to them at the time the policy was issued. We have but littie confi- 
dence in this class of associations, and believe people are being defrauded by 
the issuing of such policies and that some legislation ought to be had without 
delay preventing the issuance of such blind and delusive contracts. 

Yours truly, Howarp & POTTER. 
GLENS Fauis, N. Y., June 28. 





RIGHTS OF MORTGAGEE UNDER CANCELLED POLICY. 
[To THE Epiror OF THE SPECTATOR. ] 

Please give your opinion in THE SPECTATOR of the following : 

A orders a policy of fire insurance and pays the premium and has an endorse- 
ment made on the policy, ‘‘ Loss, if any, payable to B, mortgagee as his in- 
terest may appear.” A retains the policy in his possession. The policy con- 
tains the ordinary conditions of the mutual right of cancellation. Later A 
brings policy in for cancellation and receives the return premium without con- 
sulting B, Has A the right to cancel the policy, and in case of loss after such 
cancellation and surrender of policy, could B establish a claim for his mort- 
gage interest, 

BALTIMORE, June, 19. W. S. 

[From the above statement it does not appear that the mortgagee was a party 
to the transaction in any way, and therefore could have no interest in the 
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policy until a loss should occur. The mortgagor could, therefore, cancel with- 
out his consent. Under a different phraseology of endorsement the mortgagee 
might obtain rights that could not be waived without his consent. It would 
have been safer, and more in accordance with the practice of the best author- 
ities, for the company to have insisted upon a release by the mortgagee before 
cancelling. —Editor THE SPECTATOR. | 








INDUSTRIAL ASSURANCE. 





[Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial assurance. ] 

—George Spohr, superintendent at Albany for the Prudential, has resigned. 

—J. Holderman of St. Paul has been transferred by the Metropolitan to 
Cleveland. 

—J. Rochalski, assistant superintendent for the Metropolitan at Toledo 
has been dismissed. 

—II. Simons has been appointed assistant superintendent for the Prudential 
at Jamaica, L. I. 

—A. W. Moreton, assistant superintendent for the Metropolitan at Coving- 
ton, Ky., has resigned, 

—F. N. Lowe, superintendent for the United States at Elizabeth, N. J., 
reports business as flourishing. 

—W.C. Mason has been appointed superintendent for the Prudential at E1- 
mira in place of H. W. Shire, resigned. 

—The United States appointed Harold J. White as superintendent at Jer- 
sey City to succeed Charles Swan, resigned. 

—wW. E. Golding has been appointed superintendent for the National Acci- 
dent Association of Indianapolis at Philadelphia. 

—J. Shane, formerly superintendent at Troy for the Metropolitan, has been 
transferred to Albany as assistant superintendent. 

—M. Henckel, assistant superintendent for the Prudential at Albany, has 
been promoted to the superintendency of that city. 

—F. C, Skellenger, inspector for the Prudential, has been appointed super- 
intendent in the New York district No. 5, vice M. W. Adams. 

—W. J. Love, assistant superintendent for the Prudential at Indianapolis, 
has been transferred to St, Louis under Superintendent Chalfant. 

—F. Eichbauer and G. A. Schults of Brooklyn t and Newark 3 were win- 
ners of the Prudential trophies in the first and second class respectively. 

—Forrest F, Dryden, assistant secretary of the Prudential, was married on 
the 24th ult. at Bradford, Mass., to Miss Grace N. Carleton of that town. 

—We understand the rumor as to the starting of a company in St. Louis 
with a capital of $1,500,000 to do an industrial business is without founda- 
tion. 

—E. S. Lockrow, formerly assistant superintendent for the Metropolitan at 
Troy, has been promoted to the superintendency of Pittsburgh for that com- 
pany, succeeding E. Pritchard. 

—F. W. Lees, assistant superintendent for the Prudential at Norristown, 
has resigned. Superintendent Hatton reports that the vacancy will be filled 
by the transfer to Norristown of Assistant Louis Linz from Phoenixville, Pa. 

—Henry Kay, the ex-superintendent of the Metropolitan at Pittsburgh, 
who was arrested on a charge of embezzlement, settled the case by refunding 
the money tothe company. Mr. Kay probably misconstrued the terms of his 
contract, 

—Superintendent Mullen of the United States, at Philadelphia, informs us 
business is in a flourishing condition. He is warmly supported in his work 
hy the following assistant superintendents: H. J Beiderman, A. Waldren, 
E. K. P. Martin, N. Hart, W. F. Duke, J. R. Browne and P. Guyger. 

—The Providence Life, the French company which lately embarked in the 
business of industrial assurance on the fortnightly plan, has apparently found 
it an expensive experiment, as in order to develop their new venture the com- 
pany has decided to withdraw from Switzerland and concentrate its efforts o0 
the home work, ? 

—A novel idea has been made known in connection with industrial assur- 
ance by the formation of a company in Newark, N. J., which proposes among 
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other things to appoint merchants in various cities as agents, who will give 
their customers cards to be accepted as policies by the company, the pre- 
miums on which are to be met by the payment by the merchants of five per 
cent on their sales to the insured. Whether this arrangement will prove a 
success is a matter of speculation, but it at any rate indicates that we do not 
know all the ways yet by which industrial assurance may be carried on. 

—The Metropolitan recentiy made the statement that they had paid over 
100,000 claims ; in fact, the number was 113,126. Figures such as these tell 
the story of what industrial assurance is, and what it is doing for our people, 
because between 500,000 and 600,000 persons have been benefited by the 
money received under these policies. 

—W. J. Farrell, assistant superintendent for the Prudential at Newark, 
N. J., was killed recently. He was run over by the steam cars, having fallen 
under the train while talking to a friend from the platform of the car, He 
was exceedingly popular at his house in Orange, and his funeral wes one of 
the largest ever held there, a battalion of the State Guard being present in 
full uniform. 

—Albert Willis is the president of the new Louisville $100,000 company, 
and M. W. Adams, vice-president and general manager. Mr. Adams 
obtained his experience with the Prudential in the capacity of assistant 
cuperintendent and superintendent. He is confident of the success of 
the new venture. We understand a bid for business will be made in the 
Southern States, a field which has hitherto been undeveloped by industrial 
assurance managers. 

—Now that the summer is fairly upon us and people are spending their 
money freely on pic-nics, excursions, etc., it behooves agents with a dread of 
lapses (and they are legion) to look carefully after the collection of premiums 
as far in advance as they possibly can, Don't let people get in arrears for a 
week if it can be helped, as where you do the persistency of the policies is 
endangered, and you will be at pecuniary loss, The tendency to lapse, like 
that toward the commission of other crimes, is greatest during the heated 
term, and every advantage should be taken of the known methods to prevent 
members falling from grace. 

—Some statistics brought to light by the action of the French Government 
in granting immunity from the conscription to families where there are not 
less than seven living children are interesting, as showing the universality of 
the truth of the old saying that the poor are always blessed with large families, 
for in 148,808 households where exemption is claimed under the law 113,636 
or seventy-six per cent were described as of small means, The same propor- 
tion would hold good with us, and points more plainly than anything else to 
the necessity for the breadwinners of such homes carrying sufficient insurance, 
industrial or ordinary, to render their loss in a pecuniary sense less productive 
of bitterness and trouble to those left behind. 
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Southeastern Tariff Association. 


THE following notice revoking the call for a special meeting has been issued 
by the executive committee of the above-named association : 


It having come to the knowledge of the association, from various quarters, 
that the special meeting called for July 16, 1890, at Greenbrier White 
Springs, W. Va., does not meet with the approval of the companies generally, 
and the withdrawal of the resignation of the Commercial Union Assurance 
Company, already announced in circular of the 25th inst., having removed 
the principal cause for such meeting—the executive committee, at a meeting 
of that body held to-day, rescinded the call for the special meeting of the 
association on July 16, prox., which fact is hereby promulgated to all con- 
cerned, Respectfully, Cuas, C. FLEMING, Secretary. 

ATLANTA, June 30. 





Fire and Marine Insurance in Maine. 
WE are indebted to Hon, Joseph O. Smith, insurance commissioner of Maine, 
for Part I. of his annual report. It covers the fire and marine business, and 
we make the following extracts : 
MAINE MUTUAL COMPANIES, 


Twenty-seven mutual fire insurance companies have made returns for the 
year 1889. two less than the number in 1888, The Piscataquis and the York 


County Patrons have ceased to do any new business, and are closing up their 
There has been no material change in the 


affairs as rapidly as practicable. 
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volume of business transacted by these companies, the risks written in 1888 
being $2,971,449.86, and in 1889, $2,898,529.14 ; the losses paid in 1888 
amounted to $26,659.79, and in 1889 to $19,847 63. 

Upon examination of the affairs of these companies we find that the greater 
part of them do simply a neighborhood or town business upon a plan simple 
and mutual. But seven of these companies have assets, exclusive of premium 
notes, in excess of $1000 each. These companies are prudently managed 
under the direction of boards made up of men who have a direct interest in 
their welfare. An appendix to this volume will give abstracts of the annual 
statements of the companies. 


FAcToRY MUTUALS. 


In my report of 1888 allusion was made to the business transacted by 
‘* factory” or ‘* mill mutual” companies, and recommendation was made that 
a law be enacted requiring the inspectors of these companies to take out 
license, and to provide for the taxation of the business transacted by them in 
this State. 

Since that time there have been developments in this line of insurance, and 
the business has been largely extended. 

The association of factory mutuals now comprises nineteen companies, six 
in Massachusetts, eleven in Rhode Island and two in Pennsylvania. The 
total risks written by the nineteen companies in 1889 amounted to $539,- 
964,635, on which the premium receipts were $4,937,741. The losses incurred 
were $1,368,224, and the return dividends $3,150,890, leaving for expenses, 
$418,627. 

The business of the individual companies is shown by the following figures : 














Companies. Risks Written. penne 
eceived., 

PINE Bi ccccedooncsacsavesncenne emant $16,746,601 $134,318 
PE Di ce twhaeeuae> ssn encenssowenesesesenet 24,240,984 203,780 
Boston Manufacturers........... (obsebd seeeeenueee 93 672 453 792,424 
Pe a bacichacediasiccednepncsebensens 49.692, 336 447,155 
Worcester Manufacturers .......0..0..2-s0escseesee 23,282,573 207,878 
State Mutual Fire........ cap ieenekae nomen enweenerd 57,653,090 532,622 
PO 6 04:54 pb000600cees< sid eececiner bon cnet 52,710, 312 454,712 © 
Blackstone...... piwnsiwee® 00008590 OSes coCresecnnes 26,108,018 241,291 
Ee PE SAI aoe ic dssccicdcsctenvssccce 26,169,369 | 252,371 
SE 12,152,497 | 99,595 
Mill Owners ......... SpRGTAS Re Reena nies ukiap es ee 30,961,855 | 290,487 
EE GI oscbicnd-00tecderseycscvemssouce beweines 24,935,046 | 251,207 
Merchants Mutual ........... peteetaeciwkancudoaen 13,709, 105 128,932 
tiny ec nnskeheneetpeakenn ern 20,576,862 209,829 
American Mutual........... piumnis>eceseseeowewess < 20,039,597 205 092 
BE PO cotarccvcccevswnetescescesive re ee | 16,754,185 173,154 
EE EE ee ee ore 17,977,660 189,950 
Philadelphia Manufacturers............-seee0.--00- | + 6,405,192 62,212 
Keystone Mutual..... peeehebesseanwtd Resmepeam ues 6,185,210 60,731 

ce tenaktes er ceadenns secees pnnwvine sae | $539.964.635 $4,937,741 

| 








These figures are from sources other than official, but are supposed to be 
correct, The companies are reported to be disinclined to give information to 
the public. It is very evident, however, that the business is a profitable one, 
and there is no good reason why it should not bear its just proportion of the 
burdens of taxation. Licensed companies pay fees and taxes, and are obliged 
to come in competition with these companies that pay neither. Other mutual 
companies, pursuing like methods, write upon protected property other than 
factories, and the business all escapes taxation. 

The method of reaching this business in Maine, inasmuch as it is written 
at the home offices outside of the State, is the problem necessary to be solved, 
but the property insured is in the State, and the insured are parties to the con- 
tracts. There is now no means of ascertaining the amount written by these 
companies on Maine property, but it is considerable and is likely to increase. 


FOREIGN COMPANIES. 


Since 1886 fire underwriting has been profitable business in Maine. The 
ratio of losses paid to premiums received being 51.83 per cent in 1887 ; 45.98 
per cent in 1888 and 44.49 per cent in 1889. The average ratio of all com- 
panies doing business in Maine for all the States in which they do business, 
losses to premiums for 1889, marine included, was 59.53. 

The marine business written in Maine was not as profitable as the fire bus- 
iness, the ratio of losses to premiums being 62.05 per cent. It will be seen 
that the marine business written by companies of other States and countries 
through Maine agencies in 1889 was very small in amount, and not profitable. 

The following list will show at a glance the fire insurance written in the 
State for five years past by foreign licensed companies : 








YEAR | Risks Written. | Premiums Rec'd. | Losses Paid. 
| 
| | = 
ee setaseucmeaners's $69,843,756 | $988,489 $539,653 
GE co406ssbdbedoesenesseses oe 77,370,807 | 1,077,966 1,099,574 
SE eee re oe oii 82,468,408 1,138,331 589.949 
ir iivstdennsiasanant ere 79,656,906 | 1,117,254 | 513,275 
87,804,429 | 1,181,583 | 525,590 





The fire risks written by Maine mutual companies were : In 1885, $2,356,- 
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798; 1886, $2,963.952.50; 1887, $3,210,558.47; 1888, $2,971,449.86; 
1889, $2,898,529. 14- 

The fire risks written by special brokers for the year amounted to $52,150, 
a slight advance over the year 1888. ; 

Thus the amount of fire insurance, of record, written in Maine for the year 
1889 may be summarized as follows : 


Companies of other States and countries.....+++++sseeeesseeee seeeees $87,804 429 
Maine mutual companies 2,898. 529 
Special BHOKETS. . oc ccvccecscecccoosesescces Ce eeeercorsccccovseeeseocees 52,150 


aid. « «vmdk nameomedeunnenreenenmuauiel ‘akadababimaes’ «$90,755, 108 





Fire Protection on the Pacific Coast. 
Tue fire department committee of the Pacific Insurance Union on May 28 
reported the following recent improvements in the fire protection of the 


places named : 

Alameda.—Extensive improvements in fire department in contemplation 
and promised. , : 

Bakersfield.—System of cisterns established ; apparatus and hose pur- 
chased. 

Butte City. —Fire department reorganized; stove-pipe ordinance passed; 
additional water mains laid and electric fire alarm system adopted. 

Dixon.—New system of water-works in course of construction. 

Ellensburg, Wash.—Building law passed; water system improved. 

Han ford.—Cisterns built; hand engine, apparatus and hose bought. 

Los Angeles.—Building ordinance adopted. 

Modesto.—Additional hydrants set and water mains laid. 

Oakdale.— New cisterns sunk and 500 feet of hose purchased. 

Oakiand,—Chemical engine and steamer purchased. 

San Jose.—Building ordinance adopted; steamer purchased and in com- 
mission. 

San Bernadina.—New system of water-works being constructed; one 
steamer, one hook and ladder truck and 500 feet of hose purchased. 

San Luis Obisha,—Steam fire engines bought, fire limits established, build- 
ing ordinance passed and 500 feet of hose purchased. 

San Francisco.—One chemical engine, two steamers and 17,000 feet of 
hose purchased, one water tower, about toc new hydrants set, and two new 
district engineers appointed. 

Seattle. —Building ordinance and fire alarm system adopted, and building 
inspector appointed; fire limits extended; two steamers and one chemical 
engine purchased; one fire boat now being built; Preston aerial truck pur- 
chased. 

Spokane Falls.—Building ordinance and fire alarm system adopted, aad 
inspector appointed; fire limits extended, one steamer and one chemical en- 
gine and 4000 feet of hose purchased; water mains extended; Preston truck 
purchased; electric fire alarm system. 

Stockton. —Steamer purchased and in service, and election for bonding city 
for new water supply orders, 

Zacoma.—Building ordinance and fire alarm system adopted, and building 
inspector appointed; fire limits extended; four steamers, one hook and ladder 
truck and 4000 feet of hose purchased; two hose reels, two chemical engines 
bought; two cargoes of iron pipe purchased for improved water system. 





Rev. R. S. MacArthur, D. D., on Life Assurance. 


At the banquet of the National Convention of Life and Accitent Associa- 
tions, given at the Metrcpolitan Hotel in this city, last month, the Rev. Mr. 
MacArthur made the speech par excellence of the evening. His address was 
brilliant and eloquent, demonstrating that the reverend gentleman is one of 
our very best after-dinner speakers. Ilis tribute to the system of life assur- 
ance is worthy of preservation. Herewith we give a full stenographic report 
of his remarks : 


Mr. Chairman, ladies and gentlemen,— 


I do not know what you might expect of me after the courteous and alto- 
gether too kind introduction that the chairman has given me. During twenty 
yearsvof a more or less active public life I have had the honor of addressing 
many audiences on a variety of occasions; but never before has it fallen to my 
lot to address a company composed distinctively of men engaged in the far- 
reaching, rapidly-growing and altogether influential business of life insur- 
ance. Some time ago a minister of color was invited to occupy a place in the 
pulpit of a Philadelphia pastor distinguished for his wit and brilliancy. He 
invited the colored brother to offer a prayer at the morning service. Duly 
appreciating the importance of the occasion and the honor conferred upon 
himself, the colored brother opened his prayer as follows: ‘*O Lord, teach 
thy servant to behave his’sef, for thou knowest he was never in such good 
company afore.”” However much I appreciate the present company, a proper 
appreciation of other organizations that I have addressed will not permit me 
to use exactly the words of the colored brother. But I am free to say that 
any man ought to know how to behave himself when addressing such a goodly 
company of fair women and brave men as those present on this occasion. 

There are many things about insurance men which a clergyman ought fully 
to appreciate and earnestly to commend. Among these things is, first of all, 
their perseverance. 1 do not know whether you all fully believe in the good 
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doctrine of the final perseverance of the saints, but I am well assured that you 
all profoundly believe in the doctrine and duty of the final perseverance of 
the agents. You know no such word as fail. When an average insurance 
agent gets after a man to induce him to take out a policy that man had better 
unconditionally surrender at once. If he does not, he will have rest neither 
night nor day. He will have an insurance man at his home and at his office, 
at his church, at his club, and at all places which he visits. This perseverance 
is highly commendable. It is one of the secrets of success in the lives of all 
successful men. The Spanish proverb says, ‘‘ Perseverance kills the game,” 
and Wellington at Waterlco said, ‘* Hard pounding, gentlemen, but we will 
see who can pound the longest.” But for this spirit neither Columbus nor 
Washington, Wellington nor Wilberforce, Lincoln nor Grant would have 
attained the success which has made their names immortal. Hard pounding 
did it at Waterloo. During Mr. Lincoln's administration some one said to 
him, ‘‘ Mr. Lincoln, do you expect to end the war during the present admin- 
istration? Mr. Lincoln said, ** I can’t say, but I intend to keep pegging 
away, pegging away.” Pegging away did it; and pegging away generally 
does it with life insurance men. Most of us are, I suppose, like the unjust 
judge in one respect—we would rather insure with you than have you weary 
us. I don’t know that I ought to acknowledge so much to you; but I amsafe. 
as I now have all the insurance on my life that I mean to take. The literal 
translation comes to me just at this moment—the unjust judge exhibited a 
selfish spirit; he exaggerated his annoyance; he said, ‘* Lest by her continued 
coming she weary me; she beat me under the eye, black and blue.” 

Another thing to be admired is your extreme modesty, I take great pleas- 
ure in calling attention to this characteristic of insurance men, for I am well 
assured that if I did not call your attention to it it would not of itself occur to 
any of you. There has been some discussion as to whether the title should 
be assurance or insurance. There are those who would affirm that if the 
insurance is ours the assurance is yours. But these critics do not appreciate 
rightly your sweet modesty. It is to be feared that your excessive modesty 
has thus far prevented you from discovering your possession of that virtue. 
Whoever heard of an insurance man showing the slightest forwardness in 
speech or act? Whoever heard of one who claimed even a few of the virtues 
for the company he represented? Whoever heard of one who even vaguely 
hinted that the other man’s company might have some elements of weakness 
in its organization or in its management? This remarkable modesty greatly 
adorns the persevering spirit of which we have already spoken. It heightens 
all the other virtues which insurance men are known to possess. Like the 
shadows in great paintings, it rounds out and fills up all that is lacking in 
every figure. Again, insurance men are like the great Washington. When 
he won the gratitude of his country and was presented with a vote of thanks 
by the House of Burgesses, in an earnest speech by Speaker Robinson, he 
arose to reply, but only blushed, stammered and sat down without speaking 
a word, Mr. Robinson, with great skill and courtesy, immediately said : 
**Sit down, Mr. Washington; your modesty is equal to your valor, and that 
surpasses the power of any language that I possess.” ‘To-night I say to you 
insurance men, your modesty is equal to your perseverance, and that surpasses 
the power of any language that I possess fully to describe. 


A GLANCE AT THE Ilistory oF LiFe INSURANCE. 


It may be presumption in me to allude to the history of life insurance in 
Great Britain and in the United States. I may be simply bringing ‘‘ coals to 
Newcastle.” I have not brought my cyclopedia with me; but am free to say 
that I have consulted it and other volumes at home. Whether my remarks 
may be at all instructive to you, the examination I have made has been deeply 
interesting to me. In the large meaning of the word insurance we find that 
it was first applied to mercantile enterprises, It is easy to see, therefore, that 
it had its origin in the exigencies of mcdern commerce. The nations whose 
commerce was very limited had no special necessity for any form of insurance; 
but in proportion as commerce increased, the fear of ruin from loss of ship or 
cargo became correspondingly great. That fear long checked the spirit of 
mercantile enterprise. Few men were able to bear the loss which the destruc- 
tion of a ship or cargo would inflict; but the idea dawned upon them that they 
might divide the loss among many, and then the proportion which each would 
bear would be comparatively small. We are able to trace the rude beginnings 
of this system as far back as the second Punic war, and the Emperor Claudius, 
in order to encourage the importation of corn into Rome, became president, 
secretary, treasurer and directors all in himself. We also see that the mer- 
chants of Barcelona formed a system of insurance. We find in the speech of 
Lord Bacon, at the opening of Queen Elizabeth’s first Parliament, the words : 
‘*Doth not the wise merchant, in every adventure of danger, give part to 
have the rest assured,” 

But these principles of insurance were not applied to transactions depend- 
ing on life until about the sixteenth century. We find during this century 
that underwriters occasionally took risks on human lives, but these only for 
short periods and for special exigencies. The risks were necessarily very high. 
There were no established tables and transactions were too few to enable in- 
surers to reach the formulation of general laws. But toward the close of the 
seventeenth century several annuity schemes were formed, the most prominent 
of which was the Mercer’s Company of London. ‘This was for the benefit of 
the widows and orphans of those who became members. Imperfect knowi- 
edge of the principles of life insurance and limited experience in their appli- 
cation caused many of these schemes to become failures. But the idea 
of uniting a number of persons into some form of organization to secure a sum 
of money on the death of each was taking hold of the minds of all thought- 
ful men. It was a fruitful idea ; it was bound to grow. Like all true things, 
its growth was from small beginnings until it has reached its present gigantic 
proportions. We may say that the first practicable incarnation of this idea 
was in 1706. Then a loyal charter established the ‘‘ Amicable Society.” At 
first no one was admitted under twelve nor over fifty-five; this latter figure 
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was afterward changed to forty-five years. In 1734 another step in advance 
was taken, when arrangements were made so that 100 pounds was granted as 
a dividend for each deceased member. This was a long step toward the 
definite arrangements which characterize our own time. In 1807 this organ- 
ization began to receive new members “ according to age and other circum- 
stances.” This was also an important step. Halley, DeMoivre, Simpson, 
Dodson and others were leaders in this movement; as early as 1756 they 
projected ‘* The Society for Equitable Assurance on Lives and Survivorships.’ 
Mr. Dodson finding himself excluded from the Amicable because he was 
over forty-five years of age, determined to form a new organization. He 
died, however, before his plans were matured, but others completed the 
arrangements and began business on this basis in 1762. Then it was that life 
insurance, in the more modern acceptation of the term, really began. It then 
possessed many of the features which characterize it to this day, Premiums 
were graded according to age, and examinations regarding health were had : 
provision also for the investment and accumulation of funds was made. Two 
companies which originated at or a little before this time have ever since held 
honored places—the Loyal Exchange and the London Assurance. 

Before the close of the eighteenth century Price and Morgan had developed 
the theory of life contingencies, and the Pelican Company, which was formed 
in 1799, still exists. When the nineteenth century opened there were eight 
offices transacting business in Great Britain and Ireland. In 1844 there were 
more than 100 societies and other organizations engaged in this business. At 
that date abuses led to the Joint Stock Company’s act. Other acts were 
passed giving additional protection to stockholders, The act of 1870 is 
deemed by experts in Great Britain as a very satisfactory measure. 
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In Our COUNTRY. 


When we come to our own country we discover a most remarkable history 
in life insurance. The germ is found in the United States in a corporation 
before the revolutionary war. One of these companies was organized in 
Philadelphia in 1769 ; and it is interesting for us to remember that clergymen 
were the originators of this movement. To them, ladies and gentlemen, we 
are indebted for the benefits so often since derived from insurance companies. 
I trust that we are not indebted to them in any very large degree for the 
disasters which have sometimes followed the failures of these companies. 
For the benefit of their families this company was organized. They sought 
and received the advice of Benjamin Franklin and also of his friend, Richard 
Price of London in adopting rules and rates. Early in the century the 
Massachusetts Hospital Life Insurance Company and the New York Life and 
‘Trust Company were chartered. Their methods were, of course, rude ; their 
experience was limited, and the goud results which they accomplished were 
not great. Not until the period between 1843-46 were the foundations of the 
business fairly laid in this country. Then the business spread with great 
rapidity ; many companies on various plans were formed. It is not too much 
to say that the rapid growth of life insurance in this country is one of the 
marvels of the century. At the first there was great zeal and but little 
knowledge. Many honest mistakes were made, and it must be admitted that 
many dishonest methods were practiced. These have alike proved disastrous. 
Immediately atter the war there was great rapidity in the growth and multi- 
plication of companies. That was the period of speculative tendencies along 
every line. New companies were organized, new plans were introduced, and 
thousands of energetic agents wére in the field. It was an unhealthy growth, 
and it necessarily suffered almost immediate decay. It is stated that of 200 
companies organized, 120 have failed or retired from business, 42 failed out- 
right, 72 reinsured their risks and the remainder closed their doors under 
various mutual arrangements. ‘The financial crisis of 1873 wiped out many 
of these feeble companies, but it added to the strength of those that were 
genuine. You represent the mutual companies, or more specifically, those 
based on the assessment plan. In these companies every policyholder is an 
insurer, as well as one insured. 

A PLAIN Durty. 


But you must let me say a word regarding what I consider to be the duty of 
every average man, and the duty especiaily of those belonging to my own pro- 
fession. Almost every man and certainly, every minister ought to insure his 
life. Some are deterred by the fact that insurance companies sometimes fail. 
These failures are lamentable ; but they are not a good reason for refusing to 
insure in good companies, Some ministers fail in their work, and others fail 
in making a good report of those that are without, and still others in maintain- 
ing a worthy character. But these facts, painful as they are, are not arguments 
against religious faith and the soundness of the ministerial profession as a 
whole. It is always a man’s duty to provide for his own; the man who will 
not do this, we have apostulic authority for saying, is worse than an infidel. 
Some men are so constituted that they will save nothing by the ordinary pro- 
cesses of economy, nor by any method which requires them to make deposits 
in savings banks. But these same men will strive earnestly to pay the pre- 
miums on life insurance policies. ‘There is in this case a definite object to be 
accomplished and a positive gain to be secured, and there is thus a strong 
motive to make sacrifices and to secure visible results. There is scarcely any 
man whose salary is so smal] that he cannot carry a policy of a few thousand 
dollars. The ministerial profession is often humiliated by the harrowing tales 
that are told of the poverty of aged ministers, and of the sufferings of their 
widows and children. Many of these ministers, who are the subjects of 
charity in old age, never had large salaries; but many of them might have 
saved something if they had exercised a reasonable degree of thrift in man- 
agement or good judgment in investments. Similar remarks will apply to 
mechanics, to merchants and to professional men. It is the duty alike of all 
to provide for their own. The time may come when no man of small means 


will feel prepared to die except he have a reasonable amount of insurance on 


his life. Insurance 


I speak, however, especially of men in my own calling, 


SPECTATOR. 








| Thursday, 


is now offered on such plans that it becomes a method of easy and reason. 
ably profitable investment. The insurance, so far as life is concerned, is on 
certain plans only an incidental consideration. As a method of investment 
some of the methods offered are worthy of careful consiveration. There are 
also insurance companies on various forms of the mutual plan, whose rates are 
extremely low and whose security is entirely ample. It is often a reflection 
upon the good sense of a dead clergyman when his wife and children are ob- 
jects of charity. It is often quite as much such a man’s duty to secure an in- 
surance upon his life as it is to officiate at the bedside of the dying or over 
the remains of the dead. Often it is quite as much in its time and place his 
duty to insure his life as to preach the gospel or administer the ordinance of 
baptism or of the Lord's Supper. ‘The man who neglects this duty dishonors 
his profession, injures his family, and may bring reproach upon the church 
and upon the Christian name. Religion is the friend of temperance, industry, 
economy and all other virtues ; and it is the duty of the teacher of religion to 
set an example in these matters as in all the other relations in life. Sometimes 
churches ought to make it a condition of a call that the pastor called shall] 
have an insurance upon his life; or that he shall permit them to carry a 
reasonable amount of insurance for him. In this way churches could easily 
save themselves, the families of their ministers, and often the cause of religion 
at large from reproach in the eyes of the world. It is a great thing, it is the 
greatest thing on this earth, that a man should have a good hope of heaven 
through his religious faith ; but he will spend his old age more joyously, and 
he will lie down upon a bed of death more peacefully, when he knows that 
through a reliable life insurance company he has made suitable provision for 
his wife and children when he himself shall have gone to his reward in 
heaven. This whole subject is worthy of the careful discussion of churches, 
religious conventions and national assemblies of religious teachers and work- 
ers. Churches and ministers alike should see to it that they make their 
calling and election sure for this world as well as for the world to come. 

Go on, gentlemen, in your good work. ‘The mutual plan to which you are 
more or less devoted, I suppose in various relations, has many claims upon 
us, and these claims are greater now than they have ever been before. We are 
living at a time in the history of the world when the truths of the brotherhood 
of man and the Fatherhood of God are pressing upon us as never before ; we 
are realizing to-day that whether a man is black or white, red or yellow, rich 
or poor, *‘a man’s a man for a’ that.” That is a true sentiment ; that is the 
sentiment of a greater than Burns ; that is the spirit of our holy religion. We * 
are recognizing to-day the brotherhood of the race around the globe. Every 
man whom I can help is my neighbor ; every man .in whose veins flows the 
red blood of Adam is my brother. ‘This idea is to-day having its influence as 
never before, and is illustrating the teachings of the apostle when he said, 
‘* Bear ye one anvther’s burdens, and so fulfill the law of Christ.” Of course, 
you insurance men are not engaged in this business out of pure benevolence. 
I never charged you with, that, never. Do not misunderstand me. But I 
say at the same time that you are doing a benevolent and beneficent work. 
You ave benefactors. ‘There are children who will rise up in the years to 
come to bless you, and to put a crown upon your brows as the helper in their 
infant years and a blessing in their maturer life. 

I think, furthermore, that in our own country you have opportunities along 
the line of mutual insurance as in no-other country in the world. Here we 
recognize the brotherhood of man. It is my adopted country. I love it, and 
I rejoice in its future. To-day from every part of the civilized globe men are 
looking to this republic, some with envious eyes and others with eyes radiant 
with hope and sparkling with joy. Many of the great problems of the latter 
part of the nineteenth century and of the twentieth century are largely to be 
solved in these United States ; and one of the problems which you are helping 
to solve without any question is that furnished by insurance at low prices and 
with ample security, Here the lowliest toiler may be a king in the sight of 
God and of man; here the lowliest seat may be a throne. Stand true to your 
work, Let me suggest that on the shield which shall be the symbol of your 
insurance activities you have the motto—loyalty, fidelity, honesty, manliness 
and godliness; and then enwrap that shield in the flag of your country; unite 
piety and patriotism, and palsied be the hand that shall stain that shield or 
tear down that flag. There must not be beneath God’s stars above the soil of 
this glorious republic any flag but one—the Stars and Stripes, that flag which 
is the blossom of liberty and the hope of humanity. 





The Insulation of Interior Electric Wires. 
OnE of the most difficult problems that electricians have had to contend with 
in the introduction of electricity into business houses and private dwellings, 
for the purposes of lighting and general utility, has been the proper insulation 
of the wires. More fires have occurred in consequence of imperfect insulation 
than from any other cause connected with electricity, The fire underwriters 
have therefore been very much afraid of electricity within doors, or, rather, 
of the methods of its introduction. ‘The various boards of fire underwriters, 
both in this country and in Europe, have engaged expert electricians to for- 
mulate rules and regulations to govern the installation of electric plants 
business houses, factories, warehouses, etc., and the rules adopted have 
always been very stringent relative to the matter of insulation. 

The Interior Conduit and Insulation Company, 16 and 18 Broad street, 
New York city, has perfected a system of insulation by means of tubes which 
has received the hearty commendation of the best electricians in the country— 
Edison, Elihu Thomson, and others, and of numerous fire underwriters. It 
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has perfected a tube, the invention of Edward H. Johnson, which answers all 
the requirements of underwriters and electricians, being easy of installation, 
affording perfect insulation, and possessing the non-inflammable and moisture- 
proof qualities demanded of such tubing. A handsome leaflet issued by the 
company thus speaks of the matter of insulation : 


The one branch of electrical science which has not advanced in line with 
the new demands is this safeguarding of property from contact with the 
always-possible abnormal heat development in the wires. It has been assumed 
by some that inasmuch as electricity was inherently safer than other mediums 
of lighting, the element of danger was practically absent, and by others that the 
danger could be sufficiently avoided by improvement in the quality of the in- 
sulation, hence the evolution of a host of ‘' improved insulations ;” many of 
which doubtless possess great virtue, but unfortunately they all follow one 
principle, viz., that of affixing the insulation to, or drawing it upon the wire 
itself. This is the fatal error. The logic of all the relating facts in the art is 
against such practice. Modern electrical service is nothing more or less than 
a service for the distribution of heat. True, economical considerations de- 
mand, and physical laws permit, that the conductors conveying this heat shall 
be so arranged and so proportioned as to remain cool, and therefore safe while 
doing the calculated duty demanded of them. But the proportions and_con- 
ditions thus pre-arranged and determined to secure safety are peculiarly liable 
to accidental derangement, thereby imposing a duty for which they were not 
calculated; in this event the conditions of safety are gone, and heat is at once 
developed in such proportion and in such place as the extent and the nature of 
the derangement may determine. It is apparent, therefore, that any system 
of insulation which aims to secure absolute protection must take cognizance 
of,and provide against, the effect of this always possible development of heat. 
Experience has demonstrated that the practice of affixing the insulation to the 
wires does not do this, All insulations which can be so affixed are of necessity 
compounded of oils, gums, or other flexible and adhesive materials, all of 
which are readily affected by heat. Vain efforts have been made to find a new 
elementary material, or to compound known materials which shall have the 
multifold property of high insuiation, great resistance to heat, extreme flexi- 
bility and proof against acids, gas, etc. The great value to the art of an in- 
sulation possessing these naturally diverse qualities has been of late years so 
keenly appreciated as to concentrate the inventive mind on the line of its pur- 
suit to the exclusion of any consideration of other methods of protecting the 
wires. ‘This is the only explanation of the failure of the inventors to evolve a 
natural and effective solution of the problem. Necessity has been well said 
to be ‘‘ the mother of invention,” and it was by virtue of the necessities of 
himself and the numerous friends who depended upon him for advice in such 
matters that Mr. Edward H. Johnson was led to suggest the total abandon- 
ment of the old practice, and the substitution therefor of an enclosing tube, 
separate from, but forming a channel for conducting wires, continuous 
throughout their every ramification, thus fully protecting every inch of wire 
and rendering it accessible for periodic inspection or renewal, and by the 
same means absolutely confining within the safe limits of a non-inflammable 
channel the possible heat development. 


The company is already well known to electricians, having been furnishing 
these conduits for sometime past to the companies engaged in making electric 
installations of various kinds. It is known to some extent, also, among 
underwriters, who have examined the system and give it their endorsement. 
The officers of the company are: President, Edward H. Johnson; vice-presi- 
dent, Sigmund Bergmann; secretary and treasurer, W. A. Willard; comp- 
troller, John H. McClement; electrician, Edwin T. Greenfield; general 
counsel, Eaton & Lewis. Directors: Edward H. Johnson, Sigmund Berg- 
mann, Edwin T. Greenfield, John H. McClement, Philip H. Klein, Henry 
Steers, Charles E. Runk, Samuel Insull, Frank J. Sprague. 





MERE MENTION. 


—The State Mutual Life of Worcester is preparing to enter Nebraska. 

—The Standard’s list of fire losses in the United States last week foots up 
$1,715,000 

—The Allemannia of Pittsburgh has decided to extend its business to the 
Pacific Coast. 

—Adjournment until August 2 has been taken by the New England Insur- 
ance Exchange. 

—The Hekla of St. Paul has reinsured the Illinois business of the. Hibernia 
of New Orleans. 

—The Chicago Mutual Fire is struggling to obtain a charter. E, Littlefield 
1s secretary to incorporators. 

—The Factory Insurance Association, though in operation but a few weeks, 
is already pronounced a success. 

—W. Van Slyke, the newly-appointed president of the Manhattan Mutual 
Fire, is authority for the statement that an assessment order for $56,700 will 
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be immediately issued which is to make the company whole and tide it over 
its present difficulties at Albany. 

—The Commercial Bulletin’s estimate of the June fire losses in the United 
States and Canada is $5,665,000. 

—Representatives of the leading French life insurance companies have 
formed an institute of actuaries for France. 

—J. S. Clark, formerly vice-president of Des Moines Insurance Company 
has become secretary and general manager of the company. 

—Wnm. E. Smith of Chicago has a claim against the Prudential of New 
York for violation of contract. The matter will probably be settled in court 

—The title of the La Crosse (Wis.) agency firm of Magill Bros. has been 
changed to Henry P. Magill & Co., Ifenry P. having purchased his brother s 
interest. 

—The Duluth Mutual Fire is the latest, to be located at Duluth, Minn, A 
O. Case is secretary to incorporators, and some well known men are in the list 
of starters. 

—L. G. Fouse, president of the Fidelity Mutual Life Association of Phila- 
delphia, is making a trip in the West and Northwest, and may reach Alaska 
by September. 

—W. R. Kerr, of the Chicago agency firm of W. H. Cunningham & Co, 
will shortly retire from the insurance business to assume the management of 
an investment company. 

—The directors of the City of London Fire will transfer £100,000 of the 
paid up capital to reserve, and reduce the subscribed capital to £1,900,000, 
by canceling ten shillings a share. 

—The New York State Association of Supervising and Adjusting Agents 
held its eighteenth annual meeting a tPowers’ Hotel, Rochester, on Tuesday. 
A full attendance and an enjoyable time marked the assemblage. 

—The Fire Insurance Company of the County of Philadelphia is occupying 
temporary offices while its headquarters at 110 South Fourth street are being 
renovated, This is one of the prosperous companies of the times. 

—Mr. Ford, of the New York agency firm of Ford, Rowell & Howe, has 
returned from Southern California, where he passed the winter and spring 
months to improve his health. Mr. Ford has been much benefited by his 
trip. 

—The home office statement of the Royal for 1889 shows that the company 
had a remarkably successful year, The balance on the purely fire insurance 
account at the end of the year was £800,000 as against £750,000 at the close 
of 1888. 

—Chas, F. Simonson, formerly with the Millers National of Chicago, is now 
associated with the Pine Tree Mutual and the Woodworkers Mutual Insur- 
ance Companies of Winona, Minn. At present he is working an organization 
of the Woodworkers, but his future title is assistant secretary. 

—The Pennsylvania Insurance Company of Pittsburgh, which reinsured 
two and a half years ago in the German-American of New York, has declared 
another cash dividend to its stockholders of $10 per share. This is the third 
dividend, and makes the total distribution to date seventy per cent. 


—Those who have not seen the new dividend endowment policy of the 
Home Life Insurance Company of New York will do well to examine its few 
conditions and many provisions. When you have looked over the policy then 
glance at the revised application blank. All are simple and really new. 


—The Home Fire Insurance Company, D. A. Heald, president, prints 
conspicuously its semi-annual statement. With a capital of $3,000,000, it has 
total assets amounting to $8,769,627, with a surplus of $1,483,861. The Home 
is one of the leading fire insurance companies of the country, and a popular 
one, with propertyowners. He is a fortunate agent, who has the Home 
among his list of companies. 

—The Germantown Electrical Company is now at work on the new apart- 
ment house of W. G. Warden, Philadelphia, in which the Interior Conduit 
and Insulation Company's conduit system is being installed.- This will be 
the first building in the city of Philadelphia to have the conduit system com- 
plete as a system, and A. J. Martin, who is general superintendent of the 
Germantown Electrical Company, is giving this installation his personal 
upervision, and intends to make it ‘‘second to none” in conduiting and 
wiring. 

—THE SpEcTATOR’s handbook of the assessment business, issue of 1890, or 
as the title goes, ‘‘ Handbook of Life and Accident Insurance on the Mutual 
Natural Premium Plan,” has just been published. This is the most elaborate 
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compendium of information about assessmentism that is made, and is pre- 
pared with a great deal of labor and apparently with much care.— /Veekly 
Underwriter. 

—The capital stock of the Maryland Title Insurance and Trust Company 
ot Baltimore has been increased to $200,090, the additional amount having 
been subscribed by W. W. Spence, Francis T. King, Jesse Hilles, William 
Whitridge and others. The original stock of the company was $100,000. 

—The jury in the suit of the Union Insurance Company of Philadelphia vs. 
the Continental Insurance Company, returned a verdict in favor of the Union 
Insurance Company on Wednesday, the 2d inst., for about $62,000 and 
interest, in all of the vessels except three. The suit was for about $78,000. 
The Continental gave notice of appeal. 

—Charles E. Chase has been elected second assistant secretary of the old 
Hartford Fire, in the service of which he has been for ten years, He is the 
son of George L. Chase, and, when the fact is considered that he has some of 
the business qualities and characteristics of the Hartford’s veteran underwriter, 
the fitness of the selection is apparent.—Commercial Bulletin. 

—Tbe Vermont association of life underwriters has perfected its organiza- 
tion by the election of the following officers: President, A. P. Childs; vice- 
presidents. W. H. S. Whitcomb, Jos, J. Brown, L. P. Norton, T. P. W. 
Rogers, P. D. Blodgett; secretary, J. E. Wellman; treasurer, Isaac S, Bor- 
ley. Executive Committee: G. H. Smalley, C. H. Sawyer, J. B. Fletcher, 
J. H. Drew, J. E. Curran, 

—The Mutual Fire of Tacoma, which was organized last September, has 
consolidated with the Cascade Fire and Marine Insurance Company of Seattle, 
a stock company of several years’ growth. Under the new law of Washing- 
ton every insurance company must have $50,000 paid-up capital. It is 
thought the law applies to mutuals, hence the Mutual Fire makes this change. 
The Cascade will be run by Lithgow and Burns. 


—Lawrence Ashbrook, son of Joseph Ashbrook, the able manager of the 
insurance department of the Provident Life and Trust Company of Philadel- 
phia, was accidentally drowned in Saranac lake in the Adirondacks on Thurs- 
day last. Mr. Ashbrook, who is a man of lofty character and deep feeling, 
feels his misfortune keenly. The statement that he has the sympathy of a 
wide circle of business friends means more in this case than ordinarily. 

—The following appointments have been recently made by the Union Mu- 
tual Life; Paul V. LaBonte, manager at Manchester, N. H.; J. H. Mann, 
manager for Connecticut, with headquarters at Putnam, Conn.; James B. 
Hinckley, Norwich, Conn.; John Hourigan, Albany, N. Y.; Henry P. 
Townsley, manager at Cleveland, Ohio; Charles F. Haines, Los Angeles, 
Cal.; Charles H. Blish and Howard Hanna, joint managers at San Francisco, 
Cal.; E. K. K. Allen, Spokane Falls, Washington; Robert H. Brown, man- 
ager for Southern California. 

—The Sun Life Insurance Company of America, Louisville, organized 
July 1 to transact an industrial business, has elected officers, as follows : 
Albert S. Willis, president; M. W. Adams, vice-president and manager, and 
George H. Lake, secretary. Directors—Albert S. Willis, M. W. Adams, 
John B. McFerran, John Lyons, H. V. Sanders, W. H. Thomas, Chas. 
Gheens, Thos. H. Sherley and A. G. Munn. The company is to have a cap- 
ital of $100,000, and will begin business as soon as possible in Kentucky, 
expecting also to enter other States, more particularly the Southern ones, at 
the proper time. Mr. Adams, the vice-president and manager, and Secretary 
Geo. H. Lake were formerly connected with the Prudential in Kentucky. 
The quarters of the Sun Life will be over the Kentucky National Bank, 502 
West Main street. 

—The following is a list of the agency appointments made by the United 
Underwriters of Atlanta during June: Aiken, S. C., J. W. Ashhurst; Austin, 
Tex., De Cordova & McCarty; Biloxi, Miss., E.W. Morrill; Beaufort, N.C., 
W. F. Howland; Covington, Ga., J. M. Pace; Clayton, Ala., J. L. Pitts; 
Concord, Ga., R. A. Mallory & Co.; Durham, N. C., Jas. Southgate & Son; 
Demopolis, Ala., Prout & Robertson; Denison, Tex., Coffin & Zintgraff; 
Dallas, Tex., Alford & Scurry; Eufaula, Ala., E. B. Young & Co.; Elizabeth 
City, N. C., Geo. M. Scott; Evergreen, Ala., Fred. L. Hickcox; Fayette- 
ville, N. C., B. R. Huske; Florence, S. C., Jerome P. Chase & Sons; For- 
syth, Ga., W. B. Amos; Fort Worth, Tex., Swayne Bros. & Crane; Greens- 
boro, N. C., Robert G. Glenn; Georgetown, S. C., S. S, Fraser; Jackson- 
ville, Ala., L. P. Hurter; Jackson, Ga., J. W. Crum; Kinston, N. C., Hawey 
& McCullen, La Fayette, Ala., J. G. Andrews; Little Rock Ark., Griffith & 
Brisbin; Marion, S. C., Montgomery & White; Monticello, Ga., H. C. Hill; 
Montezuma, Ga., J. E. De Vaughn; Molena, Ga., John N. Brooks & Co.; 


Newberne, N. C., Roberts & Henderson; Ozark, Ala., H. L. Martin & Co.; 
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Oxford, Ala., D. C. Cooper & Co.; Rockmart, Ga., R. R. Beasley; Reids- 
ville, N. C.; J. C. Womack & Bro.; Raleigh, N. C., F. H. Cameron & Co,; 
Summerville, Ga., E. N. Martin; Sumter, S. C., A. White & Son; Selma, 
Ala., Woolsey’s Sons; San Antonio, Tex., C. H. & P. A. Florian; Sylacauga, 
Ala., Berkstresser Bros.; Sherman, Tex., J. P. Geren; Sunnyside, Ga., Geo, 
W. Wood & Co.; Talbotton, Ga., L. W. Smith; Tuskegee, Ala., SL, 
Brewer; Troy, Ala., F. M. Pennington; Toccoa, Ga., E. P. Simpson; Tem- 
ple, Tex., Moffett & Hunter; Thomaston, Ga., J. S. King & Co.; Taylor, 
Tex., Moody & Robertson; Uniontown, Ala., M. L. & C. Ernst; Union 
Springs, Ala., J. H. Ramer, Jr.; Winston, N. C., J. C. Buxton; Wadesboro, 
N. C., Marshall & Little; Washington, N..C., Bangham & Bragaw; Waco, 
Tex., Sturgis & Rogers; Woodville, Miss., W. A. Elder; Woodbury, Ga., 
W. S. Williams & Co.; Zebulon, Ga., C. G. Duver & Co, 


SPRINKLER NOTES. 

—Capt. Lemuel Pope, until recently inspector of buildings for the State of 
Massachusetts, has been appointed an inspector of the New England Bureau 
of United Inspection. 

—An inspection bureau to inspect risks in New York State is proposed. 
The bureau is to be operated in connection with the New York State Associa- 
tion of Fire Underwriters. 

—The Chicago sugar refinery has been recently equipped with a Clapp dry 
system of about 500 heads. ° 

—Recent equipments made by the Walworth Manufacturing Company of 
Boston aggregate 4000 heads. 

—The new station of the Manhattan Electric Light Company of New York 
is equipped with Harkness sprinklers. 

—A fire in the planing mill of Fitch & Aldrichs, Elmira, N. Y., recently, 
was extinguished by Walworth sprinklers. 

—General Agent Thayer of London Eng., in charge of the Grinnell sprink- 
ler ia Great Britain, was in Chicago lately. 

—The Racine Wagon and Carriage Company, Racine, Wis., and Singer & 
Wheeler's wholesale drug house, Peoria, Ill., will be equipped with the Grin- 
nell system. 

—A fire at the works of the Hitchcock Manufacturing Company, Cortland, 
N. Y., a few days since, was extinguished by the Manufacturers’ system of 
automatic sprinklers, with no claim for loss. 

—B. W. Dawley, Chicago, Western general agent for the Grinnell sprink- 
ler, has recently fitted the following establishments in that city with complete 
equipments: Warren Springer’s manufactory, Lyon & Healy's factory, Selz, 
Schwab & Co.’s shoe factory, C. M. Henderson’s wholesale house and John 
M. Gartside’s printing establishment. 

—The following risks in Brooklyn have just been equipped with automatic 
sprinklers: J. C. Wemple & Co.’s shade factory, Knox’s hat factory, Jos. 
Wild & Co.’s felt factory, Darragh & Smail’s mat factory and the lithograph- 
ing establishments of Geo. Schlegel and A. H. Burk & Co. The insurance 
in every instance was placed by Brown & Skinner of New York. 

—Buell sprinkler equipments have been recently installed at the following 
places: Fisk’s soap works, Springfield, Mass.; McIntosh & Co.'s shoe fac- 
tory, West Brookfield, Mass.; works of the Upton Nut Company, Unionville 
Conn.; C. E. Callendar’s paper mill, Glendales, Mass., the works of Gordon 
Bros., Hazardville, Conn.; T. M. Walker's sash, door and blind factory 
Springfield, Mass.; also an addition to the equipment at the Wason car shops 
Brightwood, Mass., giving a complete equipment of about 2000 heads. 

—Robt. Wood, until recently with the New York and New Ilaven Auto- 
matic Sprinkler Company, has accepted the position of general manager with 
the Manufacturers’ Automatic Sprinkler Company of Syracuse, N. Y. The 
company will shortly open offices in New York city, where Mr. Wood will 
make his headquarters. Mr. Wood is thoroughly conversant with the sprink- 
ler business, having been identified with it for a number of years, and 
possessed, as he is, of an amount of business tact and energy, there is good 
reason for believing that the Manufacturers’ Automatic Sprinkler Company 
will be successful under his management. As told in this department last 
week, the Manufacturers’ head has been submitted to the New York board 
for approval. 


AGENCY APPOINTMENTS. 

—Conrad & Maxwell, agents of the Continental of New York for San Francisco. 

—John D. Richards, city agent for San Francisco of the Home Mutual of San 
Francisco. ; 

—Godwin & Fisher, agents for the Preferred Mutual Accident Association, at 
New Orleans. 

—Robert Burns of Tacoma, Wesh., general Pacific Coast agent of the Alleman- 
nia of Pittsburgh. 

ae. MacCarroll, general agent of the Manhattan Life for Maryland, with 
headquarters at Baltimore. 

—Geo. T. Brown, manager of the Union Mutual Accident Association of Chi- 
cigo for the Metrop lit n district of New York. ; 

—Enrnest Philips, pgpeiet agent of the Briti h America of Toronto for the mari- 
time provinces, with headquarters at St. John, N. B 

—Thomas C Temp'e, special agent of the Norwich Union for Pennsylvania, 
New Jersey, Delaware, Maryland and District of Columbia, with headquarters at 
Philadelphia. 
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Figency Wants. : 


Prominent Agents and Brokers. 











INSURANCE MEN. 


Contracts of a solid nature on a renewal basis to 
“Insurance Men” to represent the Fidelity Mutual Life 
Association in New York City and Hudson River towns. 


Address 
S. M. DAVIS, Metropolitan Manager, 


Room 38, No. 13 Park Row, 


Office Hours, 12 to 1 P. M. NEW YOoRE. 





ANTED—GENERAL AND SPECIAL AGENTS. 


The Union Central Life Insurance Company desires to employ a few more general 


and special agents. To the right men, who can show good records, liberal contracts wiii be 


granted. 
The Life-Rate Endowment Policy, non-forfeitable and incontestable as issued by 


the Union Central, combines protection with investment at ordinary life rates, and is very 
popular and easy to work, as shown by the rapidly increasing busi of the company. 
The amount of new insurance written since 1881 has increased over 550 per cent. Its 
interest rate has been the highest and its death rate the lowest, continuously, of any com- 
pany in the United States. Correspondence solicited. Address 

JOHN M. PATTISON, Vice-President, Cincinnati, O 





EHM & VAN DEINSE, INSURANCE AGENTS 

and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 

States. Correspondence solicited. Applications for the German Insurance and Savings 
Institution of Quincy, Ill., should be referred to this office. 











ARBEE & CASTLEMAN, MANAGERS SOUTHERN 


Department, Royal Insurance Company, Office at Louisville, Ky. 





ELSON & RAINE, GENERAL INSURANCE 
Agents, and managers for New York Life, for Arkansas and West Tennessee, They 
can give one or two life specials a promising opening. 





CuHarRLES TREDICK. ESTABLISHED 1869. W. C. Bennett. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus lines. 





E. LOWE, FIRE INSURANCE AGENCY, 
e No. 66 Pine Street, New York. Special facilities for placing large lines, Equita 
ble rates. Reliable companies. 





INSURANCE BROKER, 
NEW YORK. 


OHN I. COVINGTON, 
45 BROADWAY, - a oe 2 





DONWT DO rT. 
You Will Make a Mistake if You Do 


TAKE AN AGENCY FOR ANY LIFE INSURANCE COMPANY UNTIL 
YOU HAVE SEEN THE NEW, CONCISE, INCONTESTABLE 
POLICY wuHicu 


THE HOME LIFE INSURANCE COMPANY 


COMMENCED WRITING JUNE IsT. 
THE OLD HOME HAS GONE TO THE FRONT. 
For information as to Terms and Territory, which are open 
for General Agents, apply to 
EDGAR H. KELLOGG, Sup’t, 
CHICAGO, ILL. 


GENERAL AGENCY FOR TEXAS 
OF 


— MANHATTAN LIFE INS. CO. OF NEW YORK 
THE FIDELITY AND CASUALTY CO. OF NEW YORK, 


Good active pushing agents wanted, liberal terms to the right men. 
Address I, REINHARDT & SON, 


Dallas or Galveston, Texas. 





J. TEMPLE & CO., FIRE INSURANCE AGENTS. 
e Office, 155 Broadway, N. Y. 





T. WOOD, INSURANCE AGENT AND BROKER, 
e 9 Mack Block, Milwaukee, Wisconsin. Ample facilities for placing surplus lines in 
ibl i Correspondence solicited. 





HE ONTARIO MUTUAL ACCIDENT 
ASSOCIATION 
OF NEW YORK CITY, 


Wants a Few 


GOOD SOLICITORS. 


THE SAFEST, CHEAPEST, AND FAIREST ACCIDENT INSURANCE OFFERED. 
Address, 
ALBERT LUPTON, Secretary, 
234 Broapway, NEw YorkK City. 





GOOD AGENTS WANTED 


TO WORK THE 


RENEWABLE TERM PLAN 


——WHICH Is 


The SAFEST, the CHEAPEST, and the FAIREST -ontract 
of Life Insurance attainable. 


PROVIDENT SAVINGS LIFE ASSURANCE SOCIETY. 


Home Office, 120 Broadway, N. Y. 
WM. E. STEVENS, Sec. SHEPPARP HOMANS, Pres 





Y Pr 





O. DOUGLAS, FLORENCE, S. C. GENERAL 
e Insurance Agent and Adjuster of Fire Losses. Special Work solicited from Com- 
panies wri:ing in South Carolina, Will accept State Agency for one more good Company. 





JAMES M. LEwis, 


INSURANCE, 


BROEER, AGENT AND ADJUSTER 
Of Fire Losses for Insurance Companies only, 


67 Liberty Street, New York. 
Licensed by N. Y. Insurance Department to deal with Non-Admitted Companies. 





THE ONLY OFFICE PLACING SURPLUS LINES EXCLUSIVELY. 


M. DOWNING, 


INSURANCE BROKER, 297 BULLITT BUILDING, PHILADELPHIA, 


Correspondence solicited with responsible agents everywhere. 


References: German Fire Insurance Company, City Trust Safe Deposit and Surety 


Company, etc. 





THE SPECTATOR. 





[ Thursday, 





——= 








Prominent Agents and Brokers at Chicago. 





H J. STRAIGHT & CO., INSURANCE AGENTS, 
e No. 150 La Salle Street, Chicago. 


AW Resnnannssg Ran 


FIRE UNDERWRITER, 











220 La Salle Street, - - - - - - ‘ - CHICAGO, 
woo BOYLSTON OF BOSTON, * Yet" 


CAPITAL, $557,200.00. ASSETS, $909,878.00. 


EDWIN C. LEWIS, . - GENERAL AGENT. 


No, 161 La Salle St., Chicago, Ill. 





Wa. C. MaciLt. J. H. CHAMBERLIN, 


_— & CHAMBERLIN, 


Successors to Magill, Eastman & Co., 


INSURANCE AGENTS 








S. W. Cor. La Salle and Madison Streets,  - = = Chicago. 
—— & WM. A. GOODMAN, 
Insurance Agents, 
142 AND 144 LA SALLE STREET, 
CHICAGO, - -  - - - - - ILL. 





T. H. Wessrer. E. N. Wirey. Hoicer DE Roore, C. P, Jennincs. 


EBSTER, WILEY & DE ROODE, SUCCESSORS 

to S. M. Moore & Co., 168 and 170 La Salle Street, Chicago. Lion Fire Insurance 

Co., London, Eng.; Providence-Washington Insurance Co,, Providence, R. I.; Amazon 
Insurance Co., Cincinnati, O.; Southern California Insurance Co,, Los Angeles, Cal. 





A. ALEXANDER, CHICAGO, ILL., 


e General Agent, Western Department (AccIDENT BRANCH), 


FIDELITY AND CASUALTY CO. OF NEW YORK. 


Home Insurance BuILpING. 





GRANGER SmiTH. FRANK BARBour. Bavigr C. Mitter. Cuas, P. WHITNEY. 


RANGER SMITH, MILLER & CO., INSURANCE 


Agency, 156 and 158 La Salle Street, Otis Block, Chicago, Established 1873. 





W. BROWN, FIRE INSURANCE BROKER, 
e 504 and 506 The Rookery, Chicago. Reference, Chicago National Bank. 








T. MARSHALL & CO., FIRE INSURANCE, 


e 33 and 35 Major Block, Nv. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 





Gro. W. Montcompry. M. L, C, FunKHOUSER, 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark; 

Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualty 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 





DOLPH LOEB & SON, INSURANCE AGENCY, 

170 La Salle St., Chicago. Royal Insurance Co., of Liverpool; Rochester German 

Insurance Co., of Rochester, N. Y.; Lloyds Plate Glass Insurance Co., of New York; 
Peoples Insurance Co., of New York ; German Fire Insurance Co., of Pittsburgh. 





Estasiisuep A, D, 186s. 


A. LOWELL & CO., INSURANCE. 
e Room sc, 189 La Salle Street, Chicago, Ill. 
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Claims Paid, over $585,000.00. 


THE HOME 


Offices : 135 and 137 Broadway, New York. 


- « BENEFIT .. 
ASSOCIATION, 


RESERVE FUND DIVIDENDS EVERY YEAR 

AFTER THE FIFTH. ECONOMICAL LIFE IN- 
SURANCE. SAFE! SURE! SOUND! THE COMPANY 
FOR ACTIVE WORKERS. GENERAL AND SPECIAL 
AGENTS FOR TERRITORY AT PRESENT UNOCCUPIED 
WILL BE GIVEN LIBERAL COMPENSATION AND WILL 
FIND OUR PLAN OF INSURANCE A GOOD ONE TO 
PRESENT. FOR TERMS, PART.CULARS AND ALL IN- 


FORMATION, ADDRESS AS ABOVE. 


LLOYDS PLATE GLASS INS. C0. 


Cor. William and Cedar Streets, New York. 








oe 





Careless boys intent on other things than the work in hand are the terror 


of storekeepers. They are the natural enemies of plate glass. 








THE 


ANUFACTURERS AND MERCHANTS 
MUTUAL INSURANCE COMPANY, 
ROCKFORD, - - -=- -= ILLINOIS. 
January i, 1890. 


Assets, $300,439.93. Net Cash Surplus, $33,375.00. 
Surplus as regards Policyholders, $266,703.50. 


DIRECTORS. 
HENRY W. PRICE, President Rockford Watch Company..............-- ROCKFORD. 
LEVI RHOADES, khoades, Utter & Co., Paper Manufacturers.......... ROCKFORD. 
OHN G. CHICK, Forest City and Reaper City Mills..............-..-.-- ROCKFORD. 
ETER SAMES, hgdestenel fon Jement Manufacturer.............------ ROCKFORD. 
S. B. WILKINS, President S B. Wilkins Company --..........-.....------ ROCKFORD. 
S. A. JOHNSON, Johnson & Wanstrom, Clothiers................-..----- ROCKFORD. 
W. H. McCUTCHAN, Cashier People’s Bank.................----------- ROCKFORD. 
W. O. WORMWOOD, Real Estate and Money Broker..............--.--- ROCKFORD. 


GEORGE S. ROPER, Secretary, ROCKFORD, ILL. 
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INTERIOR CONDUIT & INSULATION CO. 


A NEW DEPARTURE IN INSULATION. 


INTERIOR CONDUITS. 


Intorsed by the Leading Boards of Fire Underwriters, Electric Light Companies, Wiring Contractors, Architects and Builders. Personally 
indorsed by Thomas A. Edison, Prof. Elihu Thomson and other leading electrical authorities. 








Absolute immunity from Hlectric Fires. Concealed wires always accessible. 
For Catalogues, Price Lists and General Information, address 


INTERIOR CONDUIT & INSULATION COMPANY, 


16 and 18 Broad Street, New York. EDWARD H. JOHNSON, President. 


PEOPLES werent ACCIDENT COMMERCIAL UNION 


Insurance Association ASSURANCE CO., LIMITED, 


OF PITTSBURGH. 





OF LONDON 


Insures against Accidents at the lowest consistent price. 
OFFICE : 


Liberal terms to good active agents. Address Cor Pine o& Wrliam Sts 
. *) 


FRANK K. KOHLER, SECRETARY, 
g1 and 93 Fifth Avenue, Pittsburgh, Pa. ; NEW YORK. 





E, F. Spence, President. D, E, Mixes, Secretary. 


THE Sprin$-Garden OUTHERN CALIFORNIA INS. CO. 


LOS ANGELES, CAL, 


Insurance Company ‘ Main Business Office, 405 California St., San Francisco, Cal. 


421 Watnut Street. 
PHILADELPHIA 318,333.00 


Losses in process of adjustment, and all other liabilities 
Surplus as regards policyholders 299,058,00 


NELSON F. EVANS, President | pyrys & Scuumarp, Gen'l Agts, Dallas, Tex. A.W. Hart, Gen’l Agt, Louisville, Ky 


GEORGE B. ARMITAGE, Secretary. Wesster, Witzy & De Roopg, General Agents, Chicago, Ill. 








HE EQUITABLE ACCIDENT GOOD AGENTS WANTED 


INSURANCE COMPANY, TO WORK THE 


scgpioneninegn RENEWABLE TERM PLAN 


——WHICH IS—— 


The SAFEST, the CHEAPEST, and the FAIREST -ontract 
Patp-ur Casn Capirat, $100,000. of Life Insurance attainable. 


saan 8 i ables PROVIDENT SAVINGS LIFE ASSURANCE SOCIETY, 


GEORGE FISHER, President. H. P. PIPER, Vice-President. Home Office, 120 Broadway, N. Y. 
W. C. RANKIN, Secretary. H. N. RENO, Superintendent. WM. E. STEVENS, Sec. SHEPPARP HOMANS, Pres 


HE AMERICAN FIRE INSURANCECO. 


A. J. Popp.eton, Pres. . r + S. s Sec. 
OF PHILADELPHIA. Lf Bows, VicePre, A Solid Nebraska Company. i. Wo Venus Toes 





Cash Capital ; —— $500 eS 
ae a HE OMAHA FIRE INSURANCE CO. 
Assets, January 1, 1890 $2,642,669.97 OF OMAHA, NEB. 


Office—Company’s Building, 308 and 310 Walnut Street. Paid Up Capital, - - - $100,000. 


TANDARD FIRE INSURANCE CO. 


Orrice, No. 52 WAL Street, N. Y. 
nee ceneddudeasen $200,000.00 
Reserve for all liabilities, including reinsurance 58,572.0¢ DIRECTORS. 
Net Surplus 140, 196.0¢ 





FIRE, LIGHTNING AND TORNADO INSURANCE, 


A. J. Popp.eton,. J. W. Gannett. C. D. Woopwortn. J. J. Brown. 
TO BOs 6:05 00546560 cecpe tease ssasieeed $398,768.00 | J: H. Murano. H. W. Yares. J. 8. Cortins, S. T. Jossetyn 
ROBT. H. MYERS, Secretary WM. M. ST. JOHN, Presivent. Wa. Wattace, N. A. Kunn. E. L. Stons, 
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[ Thursday, 








UNITED UNDERWRITERS 
INSURANCE CO. 


OF ATLANTA, GEORGIA. 





Capital, paid in Cash, - - $300,000 





OFFICERS. 


JOEL HURT, President. J. R. NUTTING, Secretary. 


EDWARD A. SWAIN, Manager of Agencies. 





LLOYDS PLATE GLASS INS. C0. 


Cor. William and Cedar Streets, New York. 


=m 






































Ball Players, Bean Shooters, Air Guns, are to Plate Glass Insurance .what 


Kerosene in the ‘Kitchen Stove is to Fire Insurance. 





THE PIONEER OF INDUSTRIAL INSURANCE. 


HE PRUDENTIAL INSURANCE Co. 
OF AMERICA. 
NEWARK 


HoME OFFICE, N, J. 


JOHN F. DRYDEN, - PRESIDENT. 


Surpl 
Income 1889 
689,245 POLICIES ISSUED DURING 1889. 
$1,327,856.17 PAID IN DEATH CLAIMS DURING 1889. 
It has issued nearly 3,500,000 of policies, and the total death claims paid 
amount to $5,202,333-34. Reliable agents wanted. 





THE 





pene Mutual Accident Company. 


Girard Building, - - Philadelphia. 


ROBERT P. DECHERT, President. 
B. K. JAMISON, Treasurer. ROBERT SHEAN, Secretary, 


AGENTS WANTED. 


LIBERAL TERMS TO FIRST-CLASS MEN. 





ieee INSURANCE COMPANY 
OF BROOKLYN, N. Y. 


Insures against Losses by Fire, Windstorms, Tornadoes, Cyclones and Lightning, 


NEW YORK OFFICES, 195 BROADWAY. 
CASH CAPITAL, #1,000,000. 
Gross Assets, December 31, 1889 $4,781,255.65 
BP AE Be SS IE Na RD NO PON OP ae aT eS 39379, 334-58 
:.e0nnenae 


$37,720,621.60 


Surplus as to Policyholders 


Losses paid since organization 





INCORPORATED 1832. 


HE FIRE INSURANCE COMPANY OF 
THE COUNTY OF PHILA. 


Orrick, 110 South Fourth St. 


Cash Capital, - - - - = - $400,000.00, 
Assets, Jan. 1, 1890, - 855,595.00 
Net Surplus, - - - 158,120.00 
JAMES N. STONE, President. 
JACOB NAYLOR, Vice-President. 
CHARLES R. PECK, Secretary and Treasurer. 
FRANK M. CRITTENDEN, Ass'’t Secretary. 





NGLO-NEVADA 
ASSURANCE CORPORATION 


Or San Francisco, CAL, 
LOUIS SLOSS, President. WM. MACDONALD, Vice-President. 
Z. P. CLARK, Secretary. J. B. LEVISON, Marine Secretary. 


DIRECTORS: 
J. L. Flood, W. F. Whittier, 
J. W. Mackay, E. E. Eyre, 
W. H. Dimond. 
DAVID L. KIRBY, Manager, 51 Cepar Street, New York. 

New York, Pennsylvania, New Jersey, Delaware, Maryland and District of Columbia, 
S. T. COLLINS, Manager Western Branch, Rialto Building, Chicago, Ill. 
Illinois, Indiana, Iowa, Michigan, Minnesota, Missouri, Kansas, Nebraska, Ohio, Wiscon- 
sin, Dakota, Kentucky, Tennessee and West Virginia. 


W. S. Hobart, 


Wm. Macdonald, 
M, H. Hecht, 


Louis Sloss, Ve. Ba 
. F. Bigelow, 


J. B. Haggin, 





eee MANUFACTURERS ACCIDENT 
INSURANCE COMPANY, 
‘TORONTO, ONTARIO, CANADA. 


President. 


Sir JOHN A. MACDONALD, - - ~ 
GEO. GOODERHAM, 
WM. BELL, . - * - - Vice-Presidents. 


S. F. McKINNON, 


JNO. F. ELLIS, Managing Director. 





